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Features This Week 


@ Six Per Cent with Safety 
January production of Life Insurance exceeded 
the record for the same period last year by more 
than six per cent. Group Insurance led the 
parade with both Industrial and Ordinary show- 
ing substantial increases. 


q Presented at Court 
Accident Insurance contracts are by the nature 
of the coverage subject to frequent contest and 
interpretation in courts of law. 5S. B. Ackerman 
continues his interesting series of legal articles 
with a review of outstanding appeal cases of 


1931. 


¢ The Man Who Wants to Postpone 


\ very human impulse and one that costs the 
life underwriter a tidy sum in commissions lost 
each year. Edgar Paul Hermann outlines twelve 
“hurry up” suggestions but allows only one to a 
customer. 


q A Table of Dividends 
Statistics showing dividend illustration and net 
cost based on the 1932 dividend scale for six 
leading life companies. Also, total dividends 
that would be paid over a twenty year period on 
the present scale. 
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ANNOUNCEMENT! 














The Buffalo Mutual Life Insurance Company, formerly 
Buffalo Life Association, has been reincorporated as 
a mutual life company and chartered to transact 
business on the old line legal reserve basis. 


All standard and sub standard forms of contracts 
written on men, women and children including five 
special forms which meet today’s demands for life 
insurance. 


Agency contracts are liberal both for first year and 
renewal commissions and effective training methods 
will be provided. Capable men are offered an excel- 
lent opportunity to become Branch Managers. 


Branches to be established in New York, Syracuse, 
Albany, Rochester, Buffalo, Columbus, Cleveland, 
Cincinnati, Dayton, Canton and Toledo. 


JOHN M. HULL FRANK F. EHLEN 
President Director of Agencies 
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This Week : 


QGA tesully insured man stood on the running 
board of a speeding car and from that position 
he was bumped off, both in the literal and the 
slang sense of the phrase. His insurance policy 
protected him while riding “in” an automobile. 
He was “in” in the opinion of the court of 
appeals and the insurance company paid the 
claim. S. B. Ackerman continues his interesting 
review of legal decisions with the current in- 
stallment devoted to the most intriguing of all 
contracts—Accident Insurance. 


@ Edgar Paul Hermann uses one page to give you 
a dozen selling ideas. Ideas which can be used 
to bridge the gap in nearly all sales when the 
prospect says: “! may be interested in your 
proposition around the first of July.” If he ex- 
pects to be interested later, it is certain that 
he needs the service right away. But to con- 
vince the prospect. Read The Man Who Wants 
to Postpone. 


@ The dividend schedules of seven leading life 
companies are taken as the basis for an inter- 
esting study of the 1932 rate. A comparison of 
payments which would be paid during the next 
twenty years on the basis of the 1932 payments. 


@Tables showing results in 1931 in both fire 
and life insurance from reports made by com- 
—— to The Spectator. See pages 18 
and 33. 


Next Week: 


@What do you know about fidelity bonds? 
Whether you know a lot or a little you will be 
interested in the way Jarvis Mason treats the 
subject. 


@New and Retired Companies. The casualty 
picture was quite a bit different at the close 
of 1931. This list gives the new carriers, and 
the old ones which quit or merged. A tabula- 
tion you will want to clip for future reference. 


@ Other features: Another legal review by S. B. 
Ackerman; annual reports of life, fire and cas- 
ualty companies, and the news of the week in 
all fields. 





Something to Cheer About 


T is heartening to record that the insurance business is 
evidencing significant indices of better times. In the 
papers this week there is the report of the Association of 

Life Insurance Presidents which shows that new life insur- 
ance production for January of member companies increased 
in each of its three departments. Total production shows an 
advance of 6.4 per cent over the amount written in January, 
1931.. Ordinary business increased 3.3 per cent, industrial 
1.5 per cent and group 42.8 per cent. A leading company in 
the surety field publicly announced that for the first time in 
twenty months, its monthly premium income showed an in- 
crease. At the same time, the National Board of Fire Under- 
writers releases its report on fires in the United States 
indicating a decrease in fire losses for January of 10 per cent. 


That the statistics so released, bearing upon 
a vital factor in three important branches of underwriting, 
reflect a decided improvement in basic conditions at a time 
coincident with an upward movement in both stock and com- 
modity markets is not a hap-chance. It proves the tenable 
contention that insurance is a worthy weather-vane which 
promptly reacts to industrial and economic situations. It is 
also a proof of the ability of the sales organization quickly to 
take advantage of every opportunity to further the influence 
of the insurance business. To the agents who have not par- 
ticipated in this advance, these figures should show that the 
protective instinct of the average man is just as motivating 
now as ever and that he will quickly respond to an intelligent 
presentation of the intrinsic worth of insurance. 


Agents throughout the country should be in- 
spired by present conditions to work harder and to apply 
more closely their efforts toward an improvement of their 
individual business. It will make all conscious of the fact 
that others who are working in the same field are successful. 
They will realize that what these men can do they can do. 
Those who are ambitious to participate in the profits of the 
future must set themselves resolutely to their tasks at once. 
Only in united action, with every 
individual recognizing his own re- g 
sponsibility, can the direction busi- A. . . 
ness is now taking be maintained. 
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Legal Highspots of 193I 


How the Courts of the Various States Interpreted 
the Insurance Contract During the Past Year 


By S. B. ACKERMAN 


Member of the New York Bar 


ow No. 3 Accident Insurance 


HE rapid advance and develop- 

ment of machinery and the re- 

sultant complex social order have 
had as a by-product the steady growth 
of accident and health insurance as a 
protection against the added danger to 
life and limb. 

Although the automobile has been an 
instrument of much good, it has also 
been an agency that has dealt death 
and destruction. To verify this state- 
ment, there is the large percentage of 
accident and health insurance litigation 
involving the motor vehicle. 


Running Board Fatality 


A sensible decision was rendered by 
the Court of Appeals of Missouri in 
the case of Stewart v. North American 
Accident Insurance Co., 33 S. W. (2d) 
1005. An accident policy was issued 
covering the insured for death by vio- 
lent, external and accidental means 
caused by the wrecking of any auto- 
mobile “in which the insured is rid- 
ing.” The insured, while riding on 
the running board of an automobile 
roadster, was thrown and killed as a 
result of the vehicle’s striking a rock 
in the road. In holding that riding 
“on” the running board was equivalent 
to riding “in the automobile,” and so 
within the coverage of the policy, the 
court stated: 

“While defendant’s argument is 
predicated almost wholly upon the the- 
ory of increased risk, the idea being 
that the policy was never intended to 
cover an accident unless the insured 
was at the time within the automobile 
or inclosed by the space devoted to or 
set apart for the use of persons or pas- 
sengers, yet it is obvious that the policy 
itself provided no such limitation, un- 
less it be that the use of the single 
preposition ‘in’ necessarily carried that 
a ene The policy might very 
well have included a positive and un- 
equivocal against riding in forbidden 
places, plainly exempting from its 


scope and coverage all accidents re- 
sulting from breaches thereof, and it 
might have been the part of prudence 
for the company to have drawn the 
contract in that fashion, but neverthe- 
less the fact remains that it did not do 
so, unless, as we have already indi- 
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cated, the use of the preposition ‘in’ 
conclusively permits of no other inter- 
pretation. 

“The words of the policy were broad 
enough to create liability upon the part 
of the insurance company for the death 
of the insured under the circumstances 
which we have detailed; the terms of 
the policy were to be construed most 
favorably to the insured; in ordinary 
acceptation the word ‘in’ is_ inter- 
changeable with ‘on’ when used to de- 
scribe the location of nersons under 
circumstnaces such as those before the 
court, and in the absence of any lan- 
guage in the policy clearly showing 
that ‘in’ was intended and understood 
to mean ‘within the interior of the 
car,’ as insisted upon by the company, 
there is nothing to indicate that any 
exception is to be made if the fatal in- 
jury occurred while the insured was on 
the platform of the car instead of while 
on the inside thereof.” 


It will be seen that the above de- 
cision contemplated a broad interpreta- 
tion of the policy and also invoked the 
rule that where there is an apparent 
conflict in the terms of the contract, 
the provisions are to be construed most 
favorably to the insured. 

It is interesting to contrast the Stew- 
art case with that of Lutz’ Adm’r vs. 
Inter-Southern Life Ins. Co., 33 S, W. 





(2d) 20. In the latter suit, an acci- 
dent policy was issued covering a loss 
“by the wrecking or disablement of 
any automobile in which the insured 
is riding or by being accidentally 
thrown from such wrecked or disabled 
automobile.” The insured fell out of 
an automobile when a defective lock 
caused the door to open. The Court of 
Appeals of Kentucky decided that this 
accident was not caused by any “dis- 
ablement” of the automobile and, 
therefore, a recovery was denied. As 
Chief Justice Thomas said: 

“We cannot believe that it was the 
intention of the parties to the policy 
contract for the language under con- 
sideration to include any accident other 
than one resulting in a total wreckage 
of the automobile, or in its partial 
wreckage amounting to no more than 
its disablement, and which contem- 
plated that such results should be pro- 
duced by the same accident that pro- 
duced the injury or death of the 
policyholder and which resulted from 
such simultaneous wreckage or dis- 
ablement. We are aware that the 
thoroughly established rule is to con- 
strue ambiguous language in_insur- 
ance policies against the insurer and in 
favor of the insured, but before that 
rule may be invoked it must be found 
that the language is ambiguous, which 
we do not find to be true in this case.” 


Carbon Monoxide Claims 


There has been litigation centered 
about deaths caused by the inhalation 
of carbon monoxide gas, and each case 
is decided according to its own facts 
and circumstances. In Field vs. South- 
ern Surety Co. of New York, 235 N. 
W. 571, the accident policy was issued 
covering loss caused by “driving, ad- 
justing, or explosion of an automo- 
bile.” The insured was found dead in 
his garage from the effects of carbon 
monoxide poisoning. However, the in- 
sured was not found in an automobile, 
but the insured’s car was in the garage 
with the motor running, and smoke 
and gas coming from the exhaust pipe. 
The Supreme Court of Iowa held that 
the death was not covered by the policy, 
Judge Wagner tersely saying: 
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“Thus far, in our discussion, we have 
found that a finding by the jury that 
the injury to Field was sustained 
‘while driving an automobile’ or ‘while 
adjusting an automobile,’ or that it 
was ‘caused by an explosion of an auto- 
mobile,’ could not be upheld. There- 
fore the action of the court in sustain- 
ing defendant’s motion for a directed 
verdict was proper.” 


Iliness as Contributor 


Where the insured was suffering 
from an illness or disease at the time 
of a fatal accidental injury, it has been 
a common defense for companies to say 
that the disease or illness contributed 
to the death, and that recovery should 
be denied. The case of Runyon vs. 
Commonwealth Casualty Co., 154 A. 
397, throws light on an interesting 
angle of this subject, i. e., the accept- 
ance of premiums by the insurer with 
knowledge that the insured was dis- 
eased. In that case, the policy cov- 
ered death by accidental, violent and 
external means. The insured slipped 
on ice, fell, and fractured his hip, from 
which injury he later died. The in- 
sured at this time was suffering from 
a form of paralysis. The company 
claimed that since this contributed to 
the death of the insured, the policy did 
not cover the loss, as the death was 
not entirely accidental. In allowing a 
recovery, the Supreme Court of New 
Jersey declared: 

“With the case in such a posture, 
the jury could have found that the only 
contribution of the paralysis to the 
death was a reduction in the power of 
the body at the time of the fracture to 
resist the shock thereof. In the as- 
sumption that the facts should be so 
found, we have the situation that the 
company from year to year renewed its 
policy of insurance, covering a man 
whose vitality was impaired by dis- 
ease, and accepted from him, an- 
nually, the policy premium. During 
the life of the policy, the as- 
sured was injured and died as a result 
of the injury. His death was not the 
culmination of two parallel or partici- 
pating causes, of which disease was 
one and accident was the other; nor 
was it the result of one of these accen- 
tuated or made more acute by the other. 
It was the direct result of the acci- 
dent, which might or might not have 
been fatal had not the bodily vitality 
been impaired. The accident caught 
him as he was and laid him low. 
Against that we think he was insured; 
otherwise there could be no recovery 
in any case of death by accident where 
the victim, had he been possessed of 
perfect health, might have successfully 
combated the ravaging ills that follow 
immediately in the wake of physical 
crash,” 


Limited Liability 


The court also sustained the insured 
in the case of Reynell vs. Indemnity 
Insurance Co. of North America, 248 
N. Y. S. 308. The policy limited lia- 
bility to an accident which solely and 
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The accompanying article is the third of a series by S. 
B. Ackerman, well-known insurance attorney and associate 
professor of insurance at New York University. Subsequent 
articles will deal with casualty, surety, burglary and other 
forms of indemnity. 


In this installment, outstanding cases are cited which 
‘pertain to the interpretation of contract clauses, the ques- 
tion of the contribution of illness or disease to accident 
fatalities, total disability claims, and many other recurrent 


questions. 


Agents, as well as underwriters and attorneys, 


will find its perusal of interest and value. 








exclusively causes death. The insured 
was accidentally injured, after which 
a disease arose, and the death of the 
insured resulted. In the words of 
Judge Rodenbeck of the New York 
Supreme Court: 


_ “In applying the liability of accident 
insurance policies, a distinction must 
be drawn between persons who have 
had a disease, but who have recovered, 
or where the disease is not in an active 
condition, but is dormant or quiescent. 
The physical variance of individuals 
who may be carrying accident insur- 
ance policies is such that, in an action 
on such a policy, questions of fact may 
be presented as to whether or not 
there was any cooperation between the 
physical condition and the accident in 
producing death. Such a fact was pre- 
sented in this case and the jury has 
decided against the contention of the 
defendant. 

“If the insured was not suffering 
from a disease at the time of the acci- 
dent, as that term is understood ‘in 
the common speech of men,’ but was in 
such a condition that the accident 
‘started up and made operative’ a 
physical weakness, or predisposition, 
there may be a recovery under a policy 
which limits the liability to an acci- 
dent solely and exclusively.” 

On the other side of the fence is 





Kirkwood vs. London & Lancashire In 
demnity Co. of America, 131 So. 703. 
The policy covered death caused ‘“di- 
rectly and independently of all other 
causes” by accidental means. The in- 
sured, while running after a street car, 
fell and injured himself, and so ag- 
gravated a disease from which he was 
suffering that he subsequently died. 
The Louisiana Court of Appeals held 
that there could be no recovery since 
the death was not caused directly by 
accidental means. Judge Janvier said: 
“But, says counsel for plaintiff, if 
the fall aggravated the condition and 
caused death sooner than it would have 
occurred otherwise, recovery under the 
policy should be allowed. We do not 
see how the policy can be so construed. 
By its very terms it is limited to losses 
caused by accident directly and inde- 
pendently of all other causes. But for 
the aneurism, the fall of the deceased 
would have had no fatal results, and 
probably no results even serious.” 


False Statements 


In deciding whether to accept a risk, 
great consideration is given by the 
company to the insured’s statements in 
the application, for as a _ practical 
proposition, the insurer has little op- 
portunity to investigate their truth. 
And so courts follow usually the trend 
of Koppleman vs. Commercial Casualty 
Insurance Co., 153 A. 121. 


The accident policy was issued on 
the false statements of the insured 
that he had no previous medical or sur- 
gical attention, within the five years 
previous to the application, and that 
he had no accident within that time. 
The Supreme Court of Pennsylvania 
decided that as a matter of law the 
false answers were so material to the 
risk as to preclude a recovery on the 
policy. In the language of Judge 
Schaffer: 

“The court submitted to the jury as 
the one and controlling question in the 
case whether they believed the witness 


Brusso when he said that plaintiff’s 
answer in the application was material, 


(Continued on page 9) 





Misrepresenting Dr. Hoffman 


UR contemporary, the /nsur- 

ance Field, frankly confuses 
us in a recent editorial entitled 
“Just Amongst Us Boys” in which 
the anti-prohibition movement, 
Broker Joseph Gladstone and Dr. 
Frederick L. Hoffman are lumped 
together in an alleged conspiracy 
to fool insurance men. 

Leaving Mr. Gladstone and the 
others to extricate themselves from 
their own “trap” as best they 
can, we mean to devote ourselves 
here solely to correcting the un- 
fair and wholly inaccurate impres- 
sion which the editorial gives of the 
valuable statistical surveys of Dr. 
Hoffman, which for years have ap- 
peared exclusively in THE Spec- 
TATOR. 

In its opening paragraph, the edi- 
torial complains of the absence of 
a sense of humor in “actuaries and 
fanatics” and holds up the statistics 
of Dr. Hoffman as a horrible ex- 
ample. Now a sense of humor, like 
a little knowledge, is often a dan- 
gerous thing, as the editorial in 
question unconsciously proves. 
Suffice it to say that Dr. Hoffman’s 
sense of proportion enables him 
to refrain from indulging in his 
sense of humor while writing arti- 
cles on the deaths of thousands of 
human beings from alcoholism and 
other causes. 

That, however, may be a matter 
of opinion, but the Insurance Field, 
in the face of facts, cannot possibly 
justify the impression it gives its 
readers when it says: 

“There are other causes of death 
more important in results than ap- 
pear in Dr. Hoffman’s tables. Two 
of them are suicide and homicide. . 

“Why tables showing the com- 
paratively few alcoholic deaths and 
none showing the much greater 
number from risks equally sup- 
posed to have a life insurance in- 
terest? It is the work of what 
might be termed fanatical bias .. .” 

Here are the facts. THE SPECTATOR 
published in its issue of October 23, 
1930, “The Mortality from Alcohol- 
ism,” by Dr. Hoffman. This arti- 
cle was specially prepared by him 
in view of the high interest in the 
problem then current. The article 
was written in an unbiased, scien- 
tific manner. After presenting the 
statistics, Dr. Hoffman wrote: “In 
any event it is shown that acute 
and chronic alcoholism is a serious 


Editorial 


With the Editors 


mortality problem at the present 
time regardless of prohibition. . .” 

Now, what about suicide and 
homicide? It so happens that Dr. 
Hoffman writes regularly each 
year a statistical survey of homi- 
cides, and one of suicides, which 
are duly published by THE Specta- 
Tor. These articles are, in fact, an 
outstanding publishing feature of 
this country. Each year THE Spec- 
TATOR grants permission to news- 
papers and periodicals, ranging 
from two-hundred and fifty to 
three-hundred in number, to quote 
therefrom. It is hard to think of 
any single individual who has done 
more to arouse public opinion on 
these two unnatural causes of 
death than has Dr. Hoffman. 

“Why consider suicide by viol- 
ence a trifle and suicide by poi- 
soned alcohol an economic moun- 
tain?” asks the Insurance Field 
still apparently giving its readers 
a rapid digest of Dr. Hoffman’s 
views. Of suicide Dr. Hoffman 
wrote in THE Spectator for May 
14, 1931, that its record “is a dis- 
tressing reflection upon our na- 
tional apathy toward a social prob- 
lem of the first importance.” Of 
homicide, he wrote in THE SPECTA- 
Tor for April 9, 1931, that it 
“strikes at the very root of our 
civilization.” 

But why go on quoting? It is 
generally known that for forty 
years Dr. Hoffman has been in- 
defatigably studying the causes of 
the destruction of human life in all 
corners of the globe. Alcoholism, 
like every other mortality factor, 
however remote, has come under 
his analytical eye. His work has 
been a great benefaction to the 
human race in general, and to the 
insurance business in particular. 
If this be “fanaticism” would there 
were more of it in statesmen, pub- 
licists and editorial writers. 





REVIEW DATA 


Statistical information and 
production data of unusual 
interest is contained in this 
issue. On page 18 appears a 
full page of statistics based 
on early reports from life 
companies; a similar table on 
fire insurance is printed on 
page 33, while life insurance 
production data for January 
will be found on page 15. 














A Definite Trend 


IFE insurance production, 
although maintaining a con- 
sistent march of progress in new 
business written all during the de- 
pression, did not show up well in 
comparative analysis with the big 
years of 1929 and 1930 until late 
fall of 1931. Then in November 
the total came almost but not quite 
up to the record for the same peri- 
od of the previous year. December 
continued the drive toward pro- 
duction heights and for the first 
time in eighteen months the total 
carried a plus sign as compared 
with the production of the corre- 
sponding period in 1930. January 
gave proof, emphatically, that the 
large production of the two previ- 
ous months was not a “flash in the 
pan,” exceeding the record of last 
years’ January by 6.4 per cent. 


Had the preponderance of this 
new life insurance been credited 
to ordinary, one might have sus- 
pected that the public had turned 
to life insurance investment only 
because it mistrusted all other 
channels, but the data show a gen- 
eral distribution in all classes with 
group insurance leading the list. 
The increase in group production 
amounted to 21.8 per cent in 1931 
and a still more pronounced ad- 
vance of 42.8 per cent last month. 
This remarkable showing speaks 
well not only for life insurance 
enterprise but for industry in gen- 
eral because group insurance is 
sold only in plants where men are 
at work and where the manage- 
ment expect to see them regularly 
employed in the years ahead. 


Industrial insurance, that hardy 
and persistent class that has been 
the last to falter in the face of eco- 
nomic storm, continued its onward 
march with an increase of one and 
a half per cent. Ordinary produc- 
tion was consistently good with an 
upswing of 3.3 per cent and the 
total of all classes, as shown by #4 
United States companies reporting 
to the Association of Life Insur- 
ance Presidents, amounted to very 
near the billion dollar mark, being 
$944,848,000 or approximately fifty- 
six million more than for January, 
1931. Except for the month of 
December, the production peak of 
the year normally falls to one of 
the other of the next two months 
so if this trend continues 1932 
should prove a banner year. 
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Time 
Weekly News Review 


Production of paid-for new business 
in the Prudential Insurance Company 
of America, exclusive of group, reaches 
3 new high in 1931. 





John H. Jones, New York, led Metro- 
politan Life group producers with total 
of $55,000,000 in 1931. 





Walter G. Preston elected president 
of the Bankers Reserve Life Insurance 
Company, Omaha; James R. Farney, 
first vice-president, and R. R. Wagner, 


secretary. 





Control of Mississippi Valley Life of 
Madison, Ill., purchased by group 
headed by H. H. Fuller of Eureka 
Springs, Ark. and G. E. Burson of 


Springfield, 111. 


Mutual Life Insurance Company of 
America organized in Wilmington, 
Delaware, with H. Archer Baron as 


president. 


Cary G. Arnett made chairman of 
the board of the Inter-Southern Life. 
No one has been elected to succeed 
him as president. 











Kentucky legislature passes agency 
qualification bill. 





Frederick B. McBride appointed 
manager of Atlantic Marine depart- 





ment of Fireman's Fund Insurance 
Company. 
Rolland R. Rasquin retires from 


presidency of Consolidated Indemnity 
and Insurance Company to reengage in 
private law practice. 





Supt. Van Schaick of New York 
brings suit for $500,000 against offi- 
cers and directors of Union Mutual 
Casualty for alleged misappropriation 
and waste. 





Raymond S. Mauk appointed fire 
msurance commissioner in Texas suc- 
ceeding J. W. DeWeese. He is an 
insurance man. 





_ Armstrong Crawford made execu- 
twe vice-president of the Central West 
Casualty Company of Detroit. 





Arthur B. Wood made vice-president 
and managing director of Sun Life. 





January sales of life insurance show 
6. per cent increase over 1931, Asso- 
Cation of Life Insurance Presidents 
reveals. Group insurance increase is 
over 40 per cent. 





Acquisition Cost Conference revises 
rules in direction of smaller commis- 
sions on depository bonds in New York 
ra and reduced agency representa- 





F.C. Bush elected secretar 
y of the 
Aetna (Fire) Insurance Company, Hart- 


rd, and its running mate, the World 
we and Marine. 
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_————By ROBERT WADE SHEEHAN——————_ 
VISITOR from Germany said to me 
the other day, “I can’t understand 
the complacency with which your un- 
employed walk the streets. In any European 
city the unemployed constitute a mob—here 
they are indistinguishable from the rest of 
the population.” 

It is quite true that the bulk of our citi- 
zens, rich and poor, are decent and well 
behaved. They face adversity with neither 
sullenness nor anger but rather with the at- 
titude of a sportsman who has lost a wager. 
When the average American loses his job 
he reaches for his hat instead of a brick. 

This low boiling point of our citizenry in 
respect to economic misfortune, a charac- 
teristic extremely annoying to Communist 
agitators, is in nowise a reflection on the 
spirit, courage or intelligence of our people. 
There is plenty of fight in American hearts. 
Revolution against tyranny is our heritage, 
but baying at the moon has never been con- 
sidered adult in this country. 

The truth of the matter is, the more ener- 
getic among our population rarely remain 
long enough in the low-wage brackets to be- 
come imbued with any permanent resentment 
against the capitalistic system. It is un- 
fashionable to say so, but America still re- 
mains the land of opportunity. Even the old 
history text-books were approximately cor- 
rect when they defined the United States as 
a democracy in which the people ruled them- 
selves. 

Our unemployed are complacent, not be- 
cause they are dull but because they are 
game. And they are realists enough to know 
that if you were making money yesterday 
and are broke today, the chances are even 
that you will be making money again to- 
morrow. 





Tide 
Current Economic Trends 


Irving Fischer’s Commodity Index 
shows a reduction for the week ending 
February 11 to 63.6 from 64.2, the In- 
dex of February 5. 


Highway transportation is costing 
British Railways $80,000,000 annually, 
according to figures of the Ministry 
of Transport. 





According to George A. Miller in 
the New York Evening Post for the 
week ending February 6 life insurance 
companies invested 66.3 per cent of 
their funds in bonds; 33.6 per cent in 
mortgage loans and 0.1 per cent in 
stocks. Leading investments were 32.3 
per cent in State, county and munici- 
pal bonds, 27.5 per cent in mortgage 
loans other than farm, 21.9 per cent in 
foreign bonds, 6.8 per cent in United 
States Government bonds and 6.1 per 
cent in farm mortgages. 





Dun reports the latest month, mer- 
chandise exports of $184,000,000 
against imports of $153,000,000. This 
compares with $274,856,000 for ex- 
ports and $208,636,000 for imports in 
the same month of 1931. 





Building permits for the latest month 
of 1932 totalled 29,597,203 against 
63,489,400 in 1931. 





New minimum sheet steel prices 
representing an advance have been 
established by leading companies. 





Association of Life Insurance Presi- 
dents show new paid for business for 
January of $944,848,000 as against 
$888,335,000 in January, 1931. This 
represents an increase of 6.4 per cent. 





January fire loss according to the 
National Board of Fire Underwriters 
aggregated $39,224,783 as against 
$44,090,449 in January, 1931 and $42,- 
344,035 in January, 1930. 





Composite average of 100 stocks on 
the New York Stock Exchange rose for 
the week ending February 13 from 
89.78 on Monday to 93.94 on Satur- 
day. 70 industrials rose from 115.59 
on Monday to 119.50 on Saturday, 30 
rails showed an increase from 29.54 on 
Monday to 34.31 on Saturday. 





The cotton market of New Orleans 
showed a gain of 50 cents due to con- 
tinued export demands. 





It is estimated that 3,500,000 
bushels of wheat were sold by Can- 
adian exporters last week due to a 
heavy foreign demand. 





Debits to individual accounts as re- 
ported to the Federal Reserve Board 
by banks in leading cities for the week 


ended February 10, a ted - 
598,000,000. ~ ta = 



































SUN LIFE ASSURANCE COMPANY 
OF CANADA 


STATEMENT FOR 1931 


ASSURANCES IN FORCE (net) - 


NEW ASSURANCES PAIDFOR (net) - - - - 


TOTAL INCOME (net) - * 
TOTAL DISBURSEMENTS -_ - 


PAYMENTS TO POLICYHOLDERS AND BENEFICIARIES 


IN 1931 - - - - - 


$3,051,077,000 
527,939,000 
197,140,000 
136,509,000 


93,235,000 


PAYMENTS TO POLICYHOLDERS AND BENEFICIARIES 


SINCE ORGANIZATION - 


SURPLUS AND CONTINGENCY RESERVE - - 


TOTAL LIABILITIES - - o 
(including paid up Capital Stock) 


ASSETS, AT DECEMBER 31st, 1931 


. . . 2 594,185,000 
21,126,000 


603,678,000 


624,804,000 


THE YEAR’S BUSINESS REVIEWED 


“. . . I think you will agree with me that for 
a year such as that through which we have just 
passed the showing is a remarkably fine one. 

“New assurances of over $527,000,000, and a 
total in force ay $3,000,000,000, are 
figures so great as to need no emphasis. 

“The distribution of our new business is inter- 
esting. Canada contributed $101,000,000, United 
States $291,000,000, Great Britain $50,000,000, 
and the rest of the world $85,000,000. 

“Our mortality experience has been even more 
favourable than that of last year, the claims being 
but 54.3 per cent. of the expected, against 57.6 
per cent. in 1930. 

“Since business was commenced in 1871 we 
have paid out in benefits $594,000,000. Last year 
alone our payments were $93,000,000, an amount 
exceeding the total assurances written in 1922. 
We may well rejoice over the magnitude and 
importance of the social service which the Com- 
pany is perfor ming. 

a ing the past year life assurance has been 
tested as perhaps never before, and it has with- 
stood the trial triumphantly. So far as I am aware 
not one life company on the continent has had to 
close its doors, a wonderful record. In Canada 
we can claim with pride that even since Confedera- 
tion not one Dominion licensed company has 
ever failed. 

“It will be noticed that in addition to the surplus 
of $16,000,000 over all liabilities and capital 
stock, we have a contingency reserve of $4,700,- 
000 to provide for possible shrinkage in mort- 


gages and other real estate investments. Our 
reserves have been calculated on the same strong 
basis as last year. Although our investments 
— in American currency greatly exceed our 
iabilities in that currency, we have treated both 
as on a par, taking no credit for the premium on 
American funds. Our liabilities under contracts 
in other currencies also are included at a total 
greater than required at the prevailing rates of 
exchange. 


“Our holdings of stocks have been valued on the 
basis laid down by the Dominion Department of 
Insurance, which is practically the same as that 
adopted for all companies by the National Con- 
vention of Insurance Commissioners of the 
United States. 


“In new investments we have favoured high 
grade bonds, the yield on which is now very 
attractive. 


“The profits paid or allotted to policyholders 
amounted to over $26,000,000, or over 20 per 
cent. of the total annual premium income. 

“In the light of these figures, the report is indeed 
an excellent one. 


“And what of the future? No one believes that 
the depression will last for ever. It is impossible 
to say just when the turn will come, but with the 
vast natural resources of this continent, and the 
brains, energy, and actual wealth of its people, 
business recovery is inevitable. When prosperity 
does return no company will share in its benefits 
im greater measure than our own.” 

—From the President’s Address at the Annual Meeting 


SIXTY-ONE YEARS OF SERVICE 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 
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Legal Highspots of 1931 


(Continued from page 5) 


and, if the company had known the 
true facts, it would not have issued the 
policy. This was not the true issue 
in the case at all. Plaintiff had per- 
mitted an application to be sent into 
the company over his signature stating 
that he had not been disabled by acci- 
dent during the preceding five years. 
He admitted his answer as written was 
false. He had also stated in the ap- 
plication that in the period named he 
had not received medical or surgical 
attention. This_also he admitted to be 
false. These statements were mani- 
fectly material to the risk, should have 
been so declared by the trial judge as 
a matter of law, and binding instruc- 
tions for defendant should have been 
given.” 


Fair Interpretation 


Even though courts will often 
broadly construe provisions of a policy 
to favor the insured, this will not be 
done when the words are not ambigu- 
ous. In Erdman vs. Great Northern 
Life Ins. Co., 235 N. W. 260, a health 
policy provided that a “licensed physi- 
cian or surgeon” must regularly attend 
the insured in order to justify a re- 
covery. The insured was treated by 
a chiropractor. In holding that a 
“chiropractor” was not a “licensed phy- 
sician or surgeon” within the meaning 
of the policy, the Supreme Court of 
Michigan stated that: 

“It is further claimed that, as a 
policy must be construed most strongly 
against the insurer who wrote it, a 
fair interpretation of clause (b) in- 
cludes treatment by a chiropractor. 
The plain meaning of the words does 
not permit this construction. A chiro- 
practor may practice medicine. In so 
doing, however, he does not become a 
licensed doctor, physician or surgeon.” 

Jurists are called upon to decide 
very practical problems in conjunction 
with accident insurance. In Clements 
vs. Zurich General Accident Liability 
Insurance Co., 247 N. Y. S. 890, the 
policy insured a dentist against loss of 
use of the right second finger of the 
hand. The insured was injured, and 
as a result the right second finger was 
harmed. In deciding that there could 
be no recovery since there was a sub- 
stantial use to which the finger could 
be placed, the New York Appellate Di- 
vision discussed the evidence: 

“The plaintiff has recovered upon a 
policy of accident insurance of the pro- 
fessional coverage type, insuring the 
plaintiff, among other things, against 
loss by ‘complete and permanent loss of 
use of the right second finger.’ We 
construe the quoted phrase to mean 
‘complete and permanent loss of the use 
of the finger as a dentist employs it.’ 
If there is, then, remaining a substan- 
tial use to which the plaintiff can put 
the injured finger in his practice as a 
dentist, the loss of use is not complete. 
We are convinced that there are such 
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substantial uses to which this finger 
can be put, as, for example, in the pen 
grasp of an instrument, which in many 
ployed as the experts say in many 
operations. In this grasp, the second 
finger near the joint is used as a rest 
for the instrument. No tactile sense 
of the distal phalanx is indispensable to 
the use of this grasp. We deem the 
verdict, therefore, in its finding of a 
complete loss of use to be against the 
weight of evidence.” 

Intertwined with the branch of in- 
surance under discussion is the numer- 
ous life policies with disability and 
double indemnity clauses. In Pacific 
Mutual Life Insurance Co. of Cali- 
fornia vs. Ringold, 47 F. (2d) 738, the 
company sued to recover monies paid 
to the insured as disability benefits, on 
the ground that the insured engaged 
in a gainful occupation while sup- 
posedly disabled. It appears that the 
insured, during the alleged period of 
disability, obtained a salary as a 
county supervisor. The Circuit Court 
of Appeals of Mississippi decreed that 
at most the insurer could recover the 
payments made while a salary was re- 
ceived by the insured as county super- 
visor, but that this did not preclude 
the insured from receiving benefits for 
present disability, and after the office 
was relinquished. Judge Grubb said: 

“We think the language in the health 
policy, ‘until such time as the insured 
engages in a gainful occupation,’ could 
have no other effect than to suspend 
payment from and during the period 
the insured held office, and would not 
have the effect to forfeit the right of 
the insured after he ceased to be super- 
visor and while he was still totally dis- 
abled. Under the life policy, as we 
construe it, the test to the right of 
the waiver of premiums and to dis- 
ability payments depends upon perma- 
nent total disability, defined to mean 
inability to ever sufficiently do or fol- 
low, to earn or obtain wages, compen- 
sation or profit, any work, occupation, 
or profession; and not upon an actual 
so engaging by an insured, while he 
was permanently and totally dis- 
abled.” 


Defining Total Disability 


Does “total disability” mean a con- 
dition of utter helplessness? In Pa- 
cific Mutual Life Insurance Co. vs. Mc- 
Crary, 32 S. W. (2) 1052, disability 
benefits were contained in the policy of 
the insured, a physician. The insured 
became disabled, but he was able to 
earn some money as the owner of a 
farm. The Supreme Court of Tennes- 
see decided that the insured was dis- 
abled totally and permanently, and 
was entitled to benefits. Chief Justice 
Green delivered the opinion: 

“The phrase ‘total disability’ has a 
well understood meaning in the law of 
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insurance. It does not mean a state 
of absolute helplessness. The de- 
cisions, almost without conflict, define 
that condition as an inability to do the 
material acts necessary to the prosecu- 
tion of insured’s business or occupa- 
tion and substantially all the material 
acts in (substantially) his usual or cus- 
tomary manner. Cases so holding are 
too numerous to be set out. 

“We cannot agree to the contention 
of learned counsel for the insurance 
company that the definition of total 
permanent disability in this policy im- 
plies an absolute and entire lack of 
earning power on the part of the in- 
sured. Such a condition would be one 
of complete inertia, mental and physi- 
cal, and we do not think such condition 
was contemplated in the contract of 
insurance as a prerequisite to recover 
for permanent total disability.” 


A Doctor’s Disability 


Even in the case of a physician, 
benefits will not be granted for “total 
and permanent disability” while he can 
perform a substantial part of his work. 
In a case before the Supreme Court of 
Alabama, the policy covered a physician 
for disability benefits. The insured 
developed an infection in his hand and 
thereafter he became so disabled as to 
be unable to do all the specialized 
work of his profession. However, he 
could remove tonsils, treat diphtheria 
and other throat troubles, and perform 
sundry other treatments that did not 
require the free use of both hands. In 
deciding that this was not total and 
permanent disability, Judge Bouldin: 

“*Prevented from engaging in any 
work or occupation’ as applied to this 
case means prevented from doing sub- 
stantial and profitable work in his pro- 
fession. We cannot give assent to the 
doctrine that he is totally disabled be-. 
cause he is somewhat handicapped, and 
cannot do all the specialized work he 
could before the disability intervened. 
‘Total’ is in contradiction to ‘partial’ 
disability. The one cannot by mere 
construction be made to cover the 
other. Under the uncontradicted evi- 
dence, we conlude that, at the time of 
the trial, Dr. Blue was laboring under 
only a partial disability. Total dis- 
ability, followed by partial disability, 
whether temporary or permanent, is not 
within this poliy.” Metropolitan Life 
Insurance Co. vs. Blue, 133 So. 707. 

Whether death is accidental to per- 
mit a recovery for double indemnity 
is often the duty of the jury to deter- 
mine. In Missouri State Life Insur- 
ance Co. vs. Roper, 44 Fed. (2d) 897, 
the policy contained a provision for 
double indemnity in the event of acci- 
dental death. The insured, a physi- 
cian, while administering to a patient, 
became involved in an argument with 
the owner of the house which lodged 
the patient. During the argument the 
insured was shot and killed. The Cir- 
cuit Court of Appeals of Alabama al- 
lowed a recovery, stating that the ques- 
tion of whether the shooting was acci- 
dental was for the jury. 

















A SYMBOL| 


of outstanding 


achievement... 


“Phi Beta Kappa of Life Insurance’’ 
. . the gold key worn by members 
of The Union Central $500,000 Club. 


Wirn pride in their splendid 
record and confidence in their 
future achievement, The Union 
Central presents to the insurance fraternity the 
members of its $500,000 Club. These Underwriters 
were installed at the second annual meeting of the 
organization recently held in Miami, Florida. 





President of the Club by virtue of leadership of the 
entire Union Central Field Force is Richard J. 
Conheim. Vice-President is Joseph Gross, who has 
sold more than a half million annually for the last 
13 years. 





The Union Central $500,000 Club Roster 


Hamilton Lee 

tJ. Early Lee 
tWilliam B. Lee 
Harry T. Licklider 


H. Sheridan Baketel, 
Cc. L. U. 
*tWalter E. Barton 
* Charlies A. Biatchley 


Cc. L. U. Stephenson W. McGill 
* Theodore M. Bumiller John J. McLean 
Leo J. Burns Enid 8. Miller 


William B. Monroe 
* Earl V. Reed 
John R. Riha 
* William Rodgers 


William W. Bussey 
* Fay W. Clubb 
* Richard J. Conheim 
*tJoseph P. Devine 


* John A. Doyle * Charlies Romer 
*tO. J. Fisher * Robert A. Sasseen 
* Joseph Gross * John C. Sebastian, C. L. U. 


tHarry J. Spencer 

* Herman Stark 
Frank H. Strietmann 

* Arthur W. Tell 

* J. Mitchel Thorsen 

* Diederich H. Ward 
Fred Watson 

*tB. A. Wiedermann 

*tEmmet C. Wier 

* Edwin A. Zelnicker 


Allan E. Guberman 

* Louis Guberman 

* Marshall T. Hearne, Jr. 

*tM. G. Hodnette 

* Sadie L. Hoffman 
James D. Kauffman 
Frank W. Kingett 

*+Chariles B. Knight 
Marion A. Knight 

* Maurice C. Kramer 


* Indicates two-year membership. t Manager member. 


The Union Central 


Life Insurance Company 














of Cincinnati 


Over Oue and One-Half Billions in Force 
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For A Quick Comparison 
Place Things Side By Side 


The life agent is daily called upon to make 
comparison of his rates, dividends, net costs, 
etc., with those of other companies. He can 
do this quickly, accurately and convincingly 
by using the 


LIFE AGENTS BRIEF 


It gives immediate answers to every question on 
premium rates, net costs, surrender values, special 
policies, etc. 

Gives to the agent a knowledge of necessary data 
on other insurance companies. 


Supplies the information essential to substanti- 
ate any sales argument. 


Enables the salesman, by its careful arrangement 
of subjects, to confine his prospect’s attention to 
the one topic under discussion. 


IS the ideal reference book for every ambitious 
and progressive agent. 


Acts as a certification of material presented. 


This rate book is designed for the agent’s most 
convenient use and presents comparison of rates of 
all companies at various ages side by side in one 
section; dividends in another section; surrender 
values and all other data which the agent may be 
called upon to use in individual sections, so that 
his company’s figures and those of other com- 
panies may be compared at a glance. 


That the Brier is meeting with favor in the field 
is evidenced by the increased demand for it each 
year. If you are not now using the Brier, order a 
copy of the 1932 edition. Issued from an un- 
biased source, recognized as an authority on mat- 
ters insurancewise, this ratebook is accurate and 
dependable. It will help you increase your 1932 
production. 


The 1932 edition will be ready 
early in March. 


Price per copy, $2.00 
Special Company Club Rates to All Agents 










THE SPECTATOR COMPANY 
243 West 39th St., New York 
Please send me as soon as published, on approval, 
copies of the LIFE AGENTS BRIEF, 1932 edi- 
tion, and bill me at my company club rate. I may return 
the books, without obligation, if not satisfied. 


Name 


Address 







My company is 
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Twenty -Year Dividend Illustration 


Tables from the Life Agent's Brief Showing Net Cost Based 
on the 1932 Dividend Scale per $1,000 Ordinary Life 


The following tables present the 1932 dividend schedules 
for seven of the leading ordinary life insurance companies 
and the total dividends which would be paid over a twenty- 
year period if the present or 1932 dividend should be main- 
tained throughout the period. It must be borne in mind 
that dividends payable in future cannot be anticipated or 
guaranteed and must depend entirely upon conditions which 
cannot be foreseen. The actual dividends, therefore, pay- 
able hereafter may be larger or smaller than those shown. 

This table shows the summary of the total annual pre- 
mium deposits for a period of twenty years, the dividends 
payable over this period, the net cost and the average 
yearly cost before the cash reserve of the policy is taken 


into consideration. It also shows the cash value at the 
end of the specified period, the net cost over that period 
and the average net cost. These data are taken in part from 
the Life Agents Brief, 1932 edition, and show the divi- 
dends only at quinquennial ages. The Brief, however, 
shows the exact information of most of the leading com- 
panies for every age. In addition to the dividends payable 
in 1932, the Life Agents Brief also shows the actual his- 
tories on policies issued 5, 10 and 20 years ago, as well as 
policies which were forecast 10 years ago and the actual 
dividends paid since then. It also presents premium rates, 
surrender values, group insurance, in fact, all the infor- 
mation necessary for an up-to-date agent. 





Age at Issue—20 


Age at Issue—35 








Dividend at 
End of 
Year 


Equitable Life, 
New York City 
Springfield, Mass 
Mutual Benefit, 
Mutual Life, 
New York City 
New York Life, 
New York City 


Aetna Life, 
Hartford, Conn. 
Northwestern Mut., 
Milwaukee, Wisc 


Massachusetts Mutual 


Aetna Life, 
Hartford, Conn. 
Equitable Life, 
New York City 
Springfield, Mass. 
Mutual Benefit, 

Newark, N. J. 

Mutual Life, 
New York City 
New York Life, 
New York City 

Northwestern Mut., 
Milwaukee, Wisc. 


Massachusetts Mutual 
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tIncludes special fifth year dividend. _ 
*Includes extra yuinquennial dividend. 
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+Includes special fifth year dividend. 
*Includes extra quinquennial dividend. 


Age at Issue—45 
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tIncludes special fifth year dividend. 
*Includes extra quinquennial dividend. 
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¢+Includes special fifth year dividend. 
*Includes extra quinquennial dividend. 


(Concluded on page 19) 







































Statement of Condition 
as of December 31st, 1931—3rd Year 


Resources (Assets): 


Bonds: State, County and Municipal bonds only (no industrial bonds), under which the company has re- 


ceived all interest payments due during the year. There is no principal in default $753,933.49 

First Mortgages: On improved city real estate only—(the company owns no farm mortgages and has 

foreclosed no mortgage loan)............... PN er ee > SIN een? See eee “ 181,654.88 

Policy Liens and Deferred Premiums: Renewal premium notes, $17,635.61; policy loans, $8,327.18; net 

deferred and uncollected premiums $100,982.90 126,945.69 

Cash: The company has no cash in any closed bank, owns no certificate of deposit and has made no time 

deposits. All of its cash in bank is withdrawable on demand. The amount of this item, including $286.75 - 
in the company’s office is 46,808.75 

Accrued, Interest: Adequately secured by bonds, mortgages, policy loans, etc 9,192.45 

Real Estate: The company owns no real estate acquired under foreclosure or otherwise None 


Miscellaneous Assets: The company takes no credit for its current agents balances and makes no advances 
to its agents. It has no stock notes, or collateral loans. It takes credit for no securities other than those 


given above. It takes no credit for its equipment inventory None 
TOTAL RESOURCES $1,118,535.26 


Reserves (Liabilities): 


Reserves: For policies of insurance, as computed by the Actuary of the Bureau of Insurance of the State 
of Alabama, and covered by securities approved by the Superintendent of the Bureau of Insurance and 
held by the Treasurer of the State of Alabama under the Compulsory Reserve Deposit Law of the State, 
$206,491.00, less reinsurance reserves, $25,205.00,—$181,286.00; Reserves to cover other policy obligations, 
$1,786.00; death claims in process of settlement, $6,000.00; borrowed money, being part of purchase price 
of business of another company, $157,290.00; excess of liems over reserves, $529.05; present value of in- be 
stallments payable under disability claims, $10,789.24; present value of installments payable under con- 
tracts not involving life contingencies, $1,881.09................. oc Ms ; 

Reserves: To cover agency obligations, $1,666.89; accrued expenses and taxes not yet due, $5,274.03; 





$359,561.38 


premiums and interest paid in advance, $505.82 7,446.74 
Reserves: Contingency funds held to cover market value of bonds (National Convention of Insurance Com- 
missioners values) 11,858.49 
Capital Stock $458,090.00 
Unassigned Funds 281,578.65 
GENERAL SURPLUS FOR PROTECTION OF POLICYHOLDERS 7 39,668.65 
TOTAL $1,118,535.26 
Policies 
Life Insurance in force (life only) 7938 $21,179,950.00 
Additional Accident Ins. (not including double indemnity) 1052 2,736,039.00 
The company has preferred not to do a reinsurance business and accepts no reinsurance from any other company 
The company offers all standard forms of life insurance and endowment insurance and annuities, including institutional — 


endowments, children’s educational endowments, old age pension funds, group, wholesale and salary savings insurance, group 
insurance under employee-employer relationships, etc 


Some Gains of 1931 


Insurance in Force (11.1%) $2,103,201.00 
. Net Resources (13.0%) 110,889.13 
Surplus Resources (7.9%) 3 21,341.21 


For particulars as to agency representation address 


BEN W. LACY, President 
Montgomery, Alabama 
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The Man Who Wants to Postpone 


By EDGAR PAUL HERMANN 


x we FF 


Picture: A man who wants and needs insurance, 1s insur- 
able, has the money to pay fot it, but wishes to postpone. 
Problem: What arguments to make him act now. 





Will Cost More Later 


Multiply difference in rate for 
year’s delay by present value of $1 
a year for expectancy. Particu- 
larly effective at change of age 
date. 


Possibility of Death 


Show number of deaths by Amer- 
ican Experience Table for his age. 
He may be one of that group and 
his family will lose should he delay 
and die. 


Possibility of Rejection 


Between a third and a half a 
rejected 
Uninsurability increases 


million applicants are 
yearly. 
rapidly with age. Take advantage 


of present insurability. 





Possibility of Rating 


Health, accident and conditions 
may make prospect substandard in 
a brief time. This means added 
cost and complicates problem. 
Many companies will not accept 


rated risks. 


May Lose Disability 


Income disability is rapidly be- 
ing withdrawn by life companies. 
A year may change ability to se- 
cure it if it is available—may even 


deny prospect waiver disability. 


The Load of Worry 


How much is it worth to the 
prospect to have the peace of mind 
that protection gives? The load of 
worry is heavy. Psychological rea- 
sons for immediate action impor- 
tant. 








Compound Interest Time 


The cash and loan values you build 
depend upon time compound inter- 
est can work on your deposits. 
Delay postpones time when pros- 
pect may have set sum for definite 


purpose as retirement. 


Save Time, Annoyance 


Prospect has gone into plan 
thoroughly now, and is insurable. 
A year from now will have same 
process to go through, same study 
to make. Why do the job twice? 
Why add to troubles? 


Conditions May Change 


Buying now and prospect will be 
sure of having insurance—will be 
started on savine plan. Easier to 
keep up momentum than to start. 
All set to go now: next ~ear might 
not be so. Might have losses it will 


Save. 











Man of Decision 


Compliment prospect on being a 
man of action. All big caliber peo- 
ple can make decisions when they 
have all the facts. Men of charac- 
ter do not vacillate or postpone; 


they act! 





What More Important? 


Delay may be because prospect is 
not really 100 ner cent sold—needs 
re-canvass. May have hidden rea- 
sons. Show that protection of fam- 
ily is absolutely first obligation. 


Nothing more important. 





Who Carries Risk? 


Either Mr. Prospect or a life in- 
surance company will carry the 
risk. Who can best afford a loss: 
company or prospect’s family? 
Restatement of needs may cause 
action. 
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A London dispatch 
York Herald Tribune 


New 


calls attention to the fact that Edgar 


to the 


Wallace, famous British novelist 
whose sudden death was recorded 
last week, was insured under a short 
term policy for £10,000 for which he 
paid a premium of £112 10s. The 
London correspondent recalled that 
Mr. Wallace often won large sums at 
the race track and suggested that his 
last big bet, at odds of ninety to one, 
was a fitting climax to these wagers. 
The policy, which undoubtedly was 
inspired by considerations more seri- 
ous than would be dictated by sport- 
ing whim, is reported to have had 
only ten days more to run. 


* * * 


A revenue program 
submitted to the Mississippi legisla- 
ture last week by the senate finance 
committee includes a proposed in- 
crease in the tax on gross premium: 
receipts of insurance companies, the 
amount not being specified. Agents 
have already made known their op- 
position to the proposal. 


ok * 


(pene Louis Hoen, 


76 years old, perhaps the outstanding 
example of nerve in the insurance 
business in the Middle West, died re- 
cently at his home in Mt. Vernon, 
Ind. He was outstanding because in 
spite of being deprived of both legs, 
he went on and built up a successful 
business. Some years ago one leg 
was amputated because of a gangren- 
ous infection and two years later the 
other had to come off. But he carried 
on, and maintained a respectable vol- 
ume of production despite his un- 
fortunate handicap. 


* * * 


More than 17 years 


ago, O. F. Gilliom first began writing 
an app a week for The Lincoln Na- 
tional Life and he is still at it. He 
has just recently passed the mark of 


Life Insurance 


ACTS 


N LIFE INSURANCE 


Pacrs AND 


900 weeks of steady production, week 
after week, a record that is 
than three years ahead of his nearest 
competitor in his company. Mr. Gil- 
liom’s life insurance connection has 
always been with The Lincoln Na- 
tional, and, in the same manner, his 


sales territory has always been in the | 
| asked him if he owned any life insur- 


community of Berne, Ind., a town of 
approximately 1500 population. Al- 
though successfully occupying a gen- 
eral agent’s post for many years, Mr. 
Gilliom has always had one or more 
personal prospects ready for closing 
each week. 
* * 


Bho former insurance 
officers in 
Riley, the 
spent 


men have become state 


Mississippi. George D. 


new insurance commissioner, 
seven years in the insurance business 
early in his career and, following his 
retirement from the office of State 
Auditor four years ago, became as- 
sociated with the J. H. Johnson gen- | 
eral insurance agency of Clarksdale, 
Miss. Lieutenant Governor Dennis 
Murphree has been a general life 
agent. Joe S. Price, the new state 
auditor, formerly had charge of 
northeast Mississippi for the Pilot 
Life. And, carrying on the close con- 
nection between officialdom and in- 
surance, three life insurance men 
men were commissioned colonels on 
the military staff of Governor Mike | 
Conner and took active part in his re- 
cent inaugural. These men were: | 
Lloyd T. Binford, president of the 
Columbian Mutual, Memphis, Tenn. ; 
Tom E. Hand, executive vice-presi- | 
dent of the Standard Life, Jackson, | 
Miss., and Henry Kahn, Mississippi 
representative of the Columbian Mu- 
tual. 0 ipa a 


| 


O. J. Arnold, president | 


of Northwestern National Life of | 
Minneapolis, was re-elected to serve 
another term as president of the Min- 
neapolis Council of Social Agencies | 
at a meeting of the organization’s | 
board of directors last week. | 





more | 





ARDON me, Mister, but wasn't 

that a corner we just passed? 
January life.insurance sales up six 
point four. That’s one for the “Oh 
| Yeah” books. 





| 


ERE is a tip for the Conservation 

departments. A man of my ac- 
quaintance, long out of work, applied 
to the New York Emergency Job Bu- 
reau, or words to that effect, asking 
| for a place in the ranks of the three. 
day-a-week army. The _ investigator 


ance and reminded him that such pol- 
icies carry loan privileges. 


F all the diverting material con- 

tained in the recent issue of the 
“Rochester Morning Air,” a_ special 
publication distributed by the Roch- 
ester Life Underwriters on Life Insur- 
ance Day, I liked best the following 
advice: “Leave your office twice a day; 


| see your policyholders at least twice a 


year.” 
IFE underwriters by the hundreds 
are ready and willing to deprive 
themselves of a vacation, if necessary, 
in order to take part in their annual 
conventions, and they will go to con- 
siderable expense, but the trip to the 
West Coast, scheduled for next sum- 


| mer, calls for an outlay of time and 


money which may cut down materially 
the attendance from Eastern States. 
The life companies, all of them great 
boosters for the N.A.L.U., can render 
a signal service to the industry by 
scheduling as many as possible of their 


|own meetings in the West during the 


convention month and in other case3 
by offering as production award a free 
trip to the annual meeting of the Na- 
tional Association of Life Underwriters 
at San Francisco. 


“Syriac executives with a flair 
for promotional endeavor could do 
the life insurance business a good turn 
by interesting the “America at Work” 


| organization in this business as a sub- 


ject for their weekly radio program. 
This group, whose headquarters are In 


|New York, dramatize leading indus- 


trial enterprises, selling the idea that 
a large proportion of the country is 
actively and progressively carrying on 
its daily work. Life insurance fits into 
the picture, it seems to me, more logi- 
cally than any other line of business. 
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Texas Life Agents 
Hold Three Meetings 


Speakers of National Note 
Address Underwriters of 
Lone Star State 


DALLAS, TEX., Feb. 15.— 
New selling and new eco- 
nomic ideas were brought to 
some 600 life insurance 
agents from all North Texas 
and the annual sales con- 
gress of the Dallas Life Un- 
derwriters Association, held 
in connection with the State 
association here a few days 
ago. The speakers of na- 
tional repute addressing the | 
insurance men and the pub- | 
lic were Dr. S. S. Huebner, | 
Elbert Storer, president of | 
the National Association, 
and million dollar producer 
of the Equitable Society. 
Other speakers at the con- 
gress were QO. Sam Cum- 
mings, past president of the 
National Association; Mat- 
thew Brown, president of 
the Texas Association; and 
Jack Neil, agency superin- 
tendent of the Seaboard Life. 

Following the Dallas con- 
gress, another was held at 
San Antonio and still an- 
other at Houston. 








Great Republic Life 
Elects Officers 


Capital Increase Voted 


At the annual meeting of | 
stockholders of the Great 
Republic Life of Los Angeles 
on Feb. 9, a new board of 
directors largely represent- 
ing the group of Oklahoma 
capitalists that recently 
acquired controlling interest 
of the company was elected, 
the roster including T. J. | 
McComb, former insurance 
commissioner of Oklahoma | 
and prominent consulting | 
actuary. At the subsequent | 

{ 


meeting of the board the 
following officers were 
(Concluded on page 18) 
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Life Insurance Starts Year 


| 


Volume of Business in All Classes Bettered 193! 
Record by 6.4 Per Cent; Group Insurance Pro- 
duction Leads in General Gains 


New YorK, Feb. 15.—Life 
insurance started the year 
with a substantial gain in 
the amount of new produc- 


tion in January. The volume | 


of new business for 
classes 


6.4 per cent greater than in 


followed an advance of one- 
half of one per cent last 
December, over 
1930—the first gain in the 


all | 
in that month was | 


| January, 1931. This increase | 


December, | 


monthly volume of new pro- | 


duction in eighteen months, 
in comparison with the corre- 


sponding months of the pre- 


vious year. 

According to a statement 
forwarded by the Associa- 
tion of Life Insurance Presi- 
dents to the United States 
Department of Commerce to- 
day for official use, new 
paid-for life insurance—ex- 





|clusive of revivals, increases 
| and 
|}amounted__ to 


dividend additions— 
$944,848,000 


last month, against $888,- 


| 335,000 in January of 1931. 
| The 
| figures of 44 member com- 


report aggregates the 
panies having in force 82 per 
cent of the total life insur- 
ance outstanding’ in 





Robert K. Eaton Dies 


Vice-President Robert 
K. Eaton, of the John 
Hancock Mutual Life In- 
surance Company, died at 
his home in Boston on 
Monday of this week. He 
would have been 65 years 
old on his next birthday, 
Feb. 21. Mr. Eaton en- 
tered the service of the 
John Hancock in 1886 as 
a clerk in the agency de- 
partment, which division 
he headed in later years. 
He was made a vice-presi- 
dent in 1917 and a direc- 
tor the following year. 











crease, the statement shows. 
Ordinary insurance in Jan- 
uary, 1932, amounted to 
$615,376,000 against $595,- 
652,000 in January, 1931, an 
increase of 3.3 per cent. In- 


| dustrial insurance was $217,- 
| 552,000, against $214,320,000, 


| Group 


all | 


United States legal reserve | 


companies. 
All classes of life insur- 
ance contributed to the in- 


an increase of 1.5 per cent. 
insurance amounted 
to $111,920,000, against $78,- 
363,000, an increase of 42.8 
per cent. 

The amounts of new busi- 
ness, by classes, for January 
of 1930, 1931 and 1932, with 
percentage increases or de- 
creases, are shown in the 
following table: 


JANUARY NEW PAID-FOR LIFE INSURANCE— 
44 UNITED STATES COMPANIES 
(Exclusive of Revivals, Increases and Dividend Additions) 


1931 1932 
over over 
Class 1930 1931 1932 1930 1931 
Ordi- 
nary $712,855,000 $595,652,000 $615,376,000 —16.4% 3.3% 
Indus- 
trial. 218,027,000 214,320,000 217,552,000 — 1.7% 1.5% 
Group. 64,313,000 78,363,000 111,920,000 21.8% 42.8% 








$995,195,000 $888,335,000 $944,848,000 —10.7% 6.4% 


| 
| 


with Substantial Increases 








N. Y. Sales Meeting 
Slated for March 10 





Attractive Program Arranged 
for Twelfth Annual 
Congress 





The New York City Asso- 
ciation of Life Underwriters, 
under direction of William 
C. Bawden, executive man- 
ager, will climax a long 
series of meetings notable 
for the brand of speaking 
talent with its program for 
the annual Sales Congress, 
to be held March 10 in the 
Grand Ballroom of the Hotel 
Astor. In addition to the 
scheduled addresses of well 
known company executives 
and production leaders, there 
will be offered ten five-min- 
ute talks by successful sales- 
men on “My Best Selling 
Idea.” 

Frederick G. Richardson, 
United States manager for 
the General Accident, and 
Lowell Thomas, Literary 
Digest radio voice, will be 
the banquet speakers. Those 
scheduled to address the gen- 
eral sessions, morning and 
afternoon, are the following: 
President Clancy D. Connell 
discussing “The First 
Dozen,” Holgar J. Johnson, 
general agent in Pittsburgh 
for the Penn Mutual Life; 
Louis F. Paret, general 
agent in Philadelphia, and 
Edwin R. Sumner, represen- 
tative in Philadelphia for 
the Provident Mutual Life, 
who will give a sales demon- 
stration; Raymond C. Ellis, 
general agent in New York 
for the Home Life Insurance 
Company of New York, Al- 
bert Hirst, counsel for the 
New York State Life Under- 
writers Association, and 
William B. Bailey, economist, 
the Travelers Insurance 
Company. 





New agencies of the Mary- 
land Life Insurance Company 
will be opened shortly in 
Pittsburgh, Harrisburg and 
York, Pa., it is announced at 
the home office in Baltimore. 


Life Insurance 

















ADMITTED ASSETS 





*Bonds and Stocks..................: $19,334,219.00 
inns on nie wit edges 6 180,000.00 
eo lcig a yen dane te 1,129,575.23 
Cash on Hand and in Banks......... 1,136,840.60 
PON... vvccncda dtohddawen’ cr 3,467 ,627.34 


$25,248,262.17 





FINANCIAL STATEMENT 
UNITED STATES BRANCH 
December 31, 1931 





LIABILITIES 
Unearned Premiums................. $7,068,937.33 
Reserve for Losses................. 10,005,692.00 
Reserve for Taxes and all other Liabil- 
Gg ee? ee eee oe 1,321,110.45 
Reserve for Depreciation of Securities 2,500,000.00 
Surplus to Policyholders .... 4,352,522.39 


$25,248,262.17 


*Valuations of National Convention of Insurance Commissioners 


NINTH ATAU 





GEN ERAL ACCIDEN T 


FIRE AND LIFE 


ASSURANCE CORPORATION, Ltd. 


FREDERICK RICHARDSON, United States Manager 
General Building, Fourth and Walnut Streets 
PHILADELPHIA 














I 
LINDERWRITERS 


Business is good with National 
Guaranty Life. 


Your money is made on the poli- 
| cies you SELL. National Guaranty 
policies are easy to SELL. 





Liberal agency contracts and lib- 
eral policy contracts account for 
our leading all California com- 
panies in new business in 1929 
and 1930. 























| We can use a few more good men. 

















National Guaranty Life 
James Oviatt Bldg. 
| Los Angeles, Calif. 




















The National Helps You 
Meet Today's Conditions 


A series of salable, low-premium extra-value 
policies— 


A money-saving single deposit plan— 


A policyholders’ magazine that produces hun- 
dreds of closable leads each issue— 


A free, effective letter service— 


These are among the tools with which National 
salesmen are equipped to beat today’s buying 
lethargy. And they’re doing it. 


National Life Company 


118 11th Street 
Des Moines, lowa 
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Increases Noted in All 
States Life Report 





Assets, Income and Surplus 
of Alabama Company 
Advance in 1931 





The annual statement of 
the All States Life Insurance 
Company of Montgomery, 
Ala., of which Ben W. Lacy 
is president, reveals that the 
company was able to effect 
gains during the year in as- 
sets, income, surplus and in- 
surance in force. Total 
assets of the company as of 
Dec. 31, 1931, are listed at 
$1,118,535. These assets were 
chiefly invested in bonds 








(State, county and munici- | 
pal) valued at $753,933. The 
company holds first mort- 
gages on improved city real 
estate of $181,655 and lists | 
also liens and deferred pre- 
miums at $126,946. The | 
company has cash on hand of | 
$46,809. The only other as- 
set lists in addition to the | 
above, is an item of $9,192 | 
for accrued interest. 

Of the company’s liabili- 
ties, the reserve for policies 
of insurance including all 
policy obligations is the | 
chief item and amounts to 
$359,561. The company’s re- 
serve to cover agency obli- | 
gations, accrued expenses | 
and taxes not yet due and | 
premiums and interest paid | 
in advance amounts  to| 
$7,447. After setting up a 
contingency reserve of $11,- 
858 to cover the market 
value of its bond holdings, | 
the company had unassigned 
funds of $281,579, which, | 
plus its capital stock, gives 
the company a surplus for 
protection of policyholders 
of $739,669. 

The All States Life has 
life insurance in _ force 
amounting to $21,179,950 | 
and additional accident in- 
surance (not including double 
indemnity) amounting to| 
$2,736,039. 


J. H. Coons Retires 


George K. Sargent, vice- | 
president of the Mutual Life | 
of New York, announces that | 
in recognition of many years 
of service the company has 
granted retirement to Man- | 
ager J. H. Coons of Albu- 
querque, N. M., as of March | 
1, The business in force in | 
Mr. Coons’ agency will be 
transferred to H. B. Caldwell, 
at Pueblo, Colo. 
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Industrial Company Buys 
Group Insurance 


The Bankers Health & 
Life Insurance Co., Macon, 
Ga., has instituted a group 
retirement insurance plan for 
its field force. It is available 
at ages 60 and 65. Secretary 
Peyton W. Jones is firm in 
the conviction that the new 
plan will do much to stop 
agency turnovers, a problem 
with which all industrial in- 
surance companies have to 
deal. 





Moves to New York 


Louis N. Rocca, superin- 
tendent of agents of the gen- 
eral agency of the Penn Mu- 
tual Life at Fort Wayne, 
Ind., has accepted a mana- 
gerial position with the com- 
pany in New York City. 





















A few top notch contracts to Insuran 
ence, character and ability. Address the Company. 


Peoples Life Insurance Co. 


“The Friendly Company” 


Frankfort, 


Indiana 


$5,884,944.18 on Deposit with the Indiana Insur- 
ance Department 


$839,839.33 Surplus Protection to Policyholders 
$50,000,000.00 Insurance in Force 






NEW STANDARD POLICIES, LOW RATES, DISABIL- 
ITY CLAUSE, DOUBLE INDEMNITY PROVISION 
MONTHLY INCOME, GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 


INDIANA, OHIO, ILLINOIS, MICHIGAN, 
TENNESSEE, TEXAS, IOWA AND CALIFORNIA. 


ce Producers with experi- 

















Bonds 

Real Estate 
Collateral Loans 
Loans to Policyholders 
Stocks 


Premium Notes 
Cash in Banks on Interest 


All Other Assets 


Policy Reserves 


Reserved for Taxes 


All Other Liabilities 


Capital Stock 
Surplus 








Real Estate Sales Contracts 


St. Louis, Missouri 


First Mortgage Loans on Real Estate 


Apportioned for Policy Dividends 
Contingency Reserve for Investment 


Surplus for Protection of Policyholders 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


Fortieth Annual Statement December 31, 1931 
ADMITTED ASSETS 


. .$ 34,693,325.21 


Cash in Banks and Home Office not on Interest 
Accrued Interest on Investments 
Outstanding and Deferred Premiums 


39,499,246.87 
17,929,978.37 
4,233,460.03 
2,341,381.87 
42,309,259.79 
4,366,175.04 
775,557.00 
530,459.70 
900,588.00 
2,637 383.86 
4,403,911.88 
323,622.32 





$154,944,349.94 


LIABILITIES 


$139,304,871.99 


Policy Claims in Process of Adjustment not Due 
Premiums and Interest Paid in Advance 
Dividends Left on Deposit with Company 


Reserve for Real Estate and Mortgage Loans 


1,688,146.64 
1,507,115.94 
1,541,169.82 

430,476.33 
1,220,218.24 
1,687,397.56 





$1,024,301.14 
500,000.00 
5,000,000.00 
1,040,652.28 
7,564,953.42 
$154,944,349.94 


Insurance in Force, December 31, 1931 


$1,124,983 ,380.00 


A Good Company to Represent 











Life Insurance 





ARKANSAS, 















SUPPLEMENT TO EARLY REPORTS OF LIFE INSURANCE COMPANIES 


The following figures from the statement of Life Insurance Companies covering the years 1931 and 1930 have been com- 
wae § from returns made direct to THE Sractaton 
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Year a | 
E Surplus to | Inscrance Wrirren—Patp-ror Basis | Par Insurance i Force 
ing Total | Policyhidrs. | _ Total er oe angie = _ 
COMPANY AND | Dec. | Admitted | (Including Total | Disburse- | } f ag 
LOC. ATION Assets Cap. Stk.) | Income ments Ordinary | _Industrial Group Total | Ordinary Industrial Group Total 
$ $ one ego | $ “wa $ $ $ $ $ 
| 
American Bankers. .... (ses 5,598,358] 455,025} 2,205,403) 2,117,465| 4,954,481) 23,659, 728) 28,614,219} 23,517,931] 11,648,729)............ 35, 166,640 
Chicago, Ill... .. 1930 | 5,526,764] 375,251) 2,527,655] 2.279.163} 3°854,994| 16,004,318) 19,859,312} 23,116,405] 12,286,758 35, 408, 163 
American Central.....|/1931 | 18,530,588}  °927,924) 5,300,450) 4,604,003) 44,585,471) 44,585,471) 227,759,411 227,750, 411 
Indianapolis, Ind. ||1930 | 17,831,970 ‘ 4,868,263) 3,984,256] 46,837,818) 46,837,818] 236,045,915)... ........]e.- ee ee eens 236, 045, 915 
tlas Life... {1931 2,915,136] 475,745] 971,276, 881,940] 8, 174, 080) 79,018} 8,253,078] 29,935,234 79,018}  30,014,2% 
Tulsa, Okla. 1930 2,798,331 475,024} 1,268,327 999,347; 7,317,748 91,461} 7,409,200) 28,544,564 91,461 + 636, 025 
Bankers Union....... .|{1931 169,865}  153,460/ 136,395| 92,286] 1, 981, 380 1,981,380} 2,185,880)... » 185, 880 
Denver, Colo. \1930§ 119,867} 115, 423 28, 258 12,281 384,000 384,000 384, ay 
Berkshire Life. -|{1981 | 49,583,953) 2,437,594) 10,278,698) 8,573,381) 27,660,231] 27,660, 231| 233,421,816 233, 421,816 
Pittsfield, Mass. |\1930 | 47,890,477| 2,789,492] 9,255,726) 7,823,089) 31,342,177 31,342,177) 230,453, 561 230, 453, 561 
Bus, Men's Assur.Co. . ies 8,651,637] 1,107,411] 6,144,659] 5,364,931) 35,060,292 1,£*2.590| 36,623,793] 89,021,800 4,671,450] 93,693,250 
Kansas City, Mo. |\1980 | 7,754,010) 1,150,373] 6,444,246) 5,323,150) 41, 664.006 2'356,500| 44,020,646) 86,753,763 4,346,450) 91, 100,213 
Farmers’ Union Mut [mee 1,390, 880 118,041] 1,623,655) 324,634) 2,624,000 2,634,000] 13,598,670 13, 508,670 
Moines, Ia. |\1930 | 1,096,044 101,658} 1,411,903} 322,115) 3.050, 200 3,050,200) 13,465,933 13,465,983 
Great American...... .|/1931 151,678} 124,781 145, 606 105,609} 2,538,109 2,538,109} 2,498, 107 2, 498, 107 
Antonio, Tex. |\1930 120, 231 120, 231 ere i : nial nbaates he 
Great Western Insur... (mee 2,001,571) 375,000] 1,295,875) 1,066,194) 4,221,843! 4,321,843] 18,159,809 18, 159,809 
Des Moines, Ia. [1930 | 1,769,461 375,000} 1,325,557/ 1,088,015) 5,873,500) 5,873,500] 17,735,016 17,735,016 
Knights Life. . .. (1931 4,535,553 435,463} 1,660,709} 1,234,943] 3,574,250} 16,312,298 19,886,548} 15,518,221) 34,158,749 49, 676,97 
Pittsburgh, Pa. /\1930 | 4,094,087) 287.8591 1.513.096] 1,060,200] 3'945.700| 14.645.210 18,590,910} 14,967,414) 32,976,844 47, 944, 258 
Lineoln National... (1931 | 83,189,326] 6,000,000] 26,472,213] 20,132,697] 161,574,370) 15,404,481| 176,978,851| 873,939,614 50,349,247} 924,288, 861 
Fort Wayne, Ind. |\1930 | 76,238358| 6, 000,000] 24,344,724] 17,720,798] 212. 267"131| 26, 698, 367} 238,965,498) 851, 153,364 39, 738,823) 890,892, 187 
Metropolitan Life. ... .|/1931 | 3,590,115,654|227, 270, 288|a907,003,871|b620.218.877| 1,724, 116,219) 1,401, 195,998] 204,887,254) 3,430,199,381| 9,848,904, 131) 6,822,317,171 2.776 032,647) 19,447,343,09 
New York City /|1930 | 3,310,021,818|202' 159, 760|a863,230,995|b569,008,204| 1'626,568, 166] 1.369,339,903| 300,129,858) 3,305,037,927| 9,286,568,051) 6,821,768,687| 2,702,629,646) 18,810,966,3 
| ' 
National Thrift. .. = 117,612 22,879 99, 234 50, 228 123, 424) 123, 424 378, 261 378, 261 
Omaha, Neb. 1930 54,532 8.597 54,238} 39,731 140, 688 140, 688 169, 460 169, 460 
New York Life. .... (res 1,890, 144,881| 119, 672, 742 429,430, 769]216, 048,222 673, 122,000) 673, 123, 000) 7,657,373, 158 7,657,373,188 
New York City. ||1930 | 1,789,067,734) 121, 012, 547/407, 494, 780/284, 616,516] 900,897, 700 900, 897, 700] 7,626,719,775 7,626,719,775 
No. Amer. Reassur. . (rast 13,630,597) 2,182,496] 4,346,230| 2,981,793] 27,875, 2n0| 37,875,200) 196,436, 600 196, 436, 600 
New York City...|\1930 | 12,403,287) 2182496] 4,116,738] 2,368/843| 54. 143.900 54, 143,900} 206, 161,000 206, 161,000 
Penn Mutual... 1931 | 496, 603, 366 . 1122, 095, 107] 85,884,190] 207,725,920 207 , 725, 939) 2,102,602,371 2,102,602,371 
Philadelphia, Pa. {i900 458, 685,982). '|102'700;965| 76,221; 101| 293° 201.267 293, 291, 267) 2,105,261,315 2,105, 261,315 
| 
Phoenix Mutual.. ‘(193 160,163,615) 6,561,557) 35,604,816) 25,749,591) 63,381, 5%5 63,381,595) 636,865,917 636, 865,917 
Hartford, Conn. |\1930 | 150,103,536] 7! 600;147| 34.577. 180| 22'560,073| 87.697.777 87,697,777) 623,567,336 623, 567,336 
Reliance Life. . (1931 | 74,521,246) 4,339,297] 19,655,118] 14,120,500} 56,801,258 56,891,258) 462,911,949 462, 911,00 
Pittsburgh, Pa. |\1930 | 68,875,791} 4,216,726] 19,407,666] 12,726,708} 74,808,841 74,808,841) 466,790,080 466, 700,08 
Reliance Mutual... .. (tes 722,000 134,000 100,000 75,000 351,000 351,000) 2, 616,000 2, 616,000 
Chicago, Til. 1930 706 , 000 134.000 596,000 70,000 148,000! 148,000} 2,379,000 2,379,000 
Security Ins. Co {1931 77,320 93, 862 44, 649) 22, 786 328, 000) 405, 042 a 733,042 224,546 253, 048 477,56 
Muskogee, (1930 77, 586 59, 906 u u u u 1 u u u u “ . 
| Oi vel 
Shenandoah Life In.Co} {1931 6,651,242) 1,157,319] 2,409, 454) 1 959,768} 10,518,295 13,877,250) 24,395,545) 61,829,007 62,248,559) 127,077, 
Roanoke, Va. {i 6, 167, 713 1! 135,787 2,330,136] 1,545, BIT! 15.044. 293 26,996,750} 42,041,043) 68,196,497 50,701,775} 118,898,272 
State Life Insurance... tes 52,696,998] 1,618,559] 11,364,884) 10,185,788] 30,468, 6361 30,468, 636| 270,960,860 pay | 
Indianapolis, Ind. |\1930 | 51,435,207 2,171,990) 11,508,231) 8,974,041 39,001 , 308) 39,001,308) 281,844,735) . 281, 844,7 
' 
State National “ (ret 171, 257 150,009 41,000) 40, 356 655,731) 655,731} 1,535, 163 1,535,168 
St Louis, Mo. 1930 172,056 160,074 66,773 49,517] 1,340,325) 1,340,325} 1,500, 130 1, 500, 130 
— 
State Mut. Life As.Co.. (me 149,075,577] 9,289,582] 30,207,115] 24,831,124] 55,616,717] 55,616,717) 663,870, 452 663, 570.8 
Worcester, Mass. |\1930 | 143,282,127) 9,334,174] 29,446,249] 22, 368, 485 68, 824, 633) | 68, 824, 633) 657, 950,027 663, 870, 
Sun Life. 1931 | 11,570,982} 2,205,838] 3,164,805| 2,160,946] 4,556,500| 23,541,000 28,097,500} 26,975,000} 76,921,494 108, 08,8 
Baltimore, Md. 1930 | 10,553,055) 2,147,795 3,045,184) 1,816,918) 4,974,500} 20,041,300 25,015,800) 25,578,655) 74, 667,345) 100, 246, 
Union Mutual. 1931 | 22,333,530} 1,210,904] 3,748,541] 3,564,036] 6,232, 465) _.| 6,282,465} 79,012,567 70, 013,58 
Portland, Me. 11930 | 22,322,328) 1,369,062} 3,967,219] 3,688,716 7,031,564) .| 7,081,564) 82,219,778 82, 219,77 
United Benefit Life. ... ben 1,664 441 500,000} 1,228,786 795,946} 36,019, 676) 36,019,676) 55, 168,937 55, 108,08 
Omaha, Neb. 1930 1,006, 651 59,798} 872,620) 632,664) 24,016,954)............). 20... ..0ee 24,016,954) 39,266, 158 39, 266, 
United Pacific. . (a 322,778] 322,778 130,398 193,021} 3,611,880) 415,750| 4,027,630} 5,952,230). 1, 398, 500 7.30 
Seattle, Wash. 1930 375,625, 375,625, 288,435) 121,890) 4,808,900) 1,509,250} 6,318,150) 4,630,500 1,399,750} 6, 000.8 
Y | | Borg 
Victory Life Ins. Co.. .| {1931 2,348,280} 400,178 817,512! 508, 610 3,714, 2331 | 8,714,233] 20,630, 482 20, 600,48 
Topeka, Kans, /1930 | 2,021,530) 370,000} 853,647/ 519,408) 5, 508, 200) + 5,508,200 21,360, 596)... 21,360, 
*Not ~—y' Savin Apportioned. §Commenced business Dec. 15, 1930. a Includes A. & H. Income, 1931—$15, : .659; 1930°$15,553,642. 
b Includes A. & H. Disbursements, 1931— $15,998,380; 1930—$13,997,004. ce Excludes increase on Group Policies. Unavailable. 
mes ———— 
Great Republic Life vice-president; T. M. Mc-| tel, R. T. Nourse and Mrs. | White. 
Comb, vice-president and|F. C. Clemence, assistant The stockholders approved 


(Concluded from page 15) 
elected: T. J. McComb, pres- 
ident; W. H. Savage, vice- 
president; Greene H. Dale, 


Life Insurance 


actuary; S. A. Apple, treas- 
secre- 


urer 


tary; 
general counsel; 


a. Fe 


H. White, 
George A. Henshaw, 
W. J. Het- 


secretaries. 
was elected, 


A medical board 
consisting of 
Harry M. Brandel, Elijah S. 
Sullivan, 


and Arthur 


w. 





a proposal to increase the 
capital stock of the company 
to $1,000,000 from its pres- 
ent capital of $250,000. 
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Edward M. McMahon, 
Trust Officer, Is Dead 





Chase National Bank Official, 
a Former General Agent, 
Was 47 Years Old 





Edward M. McMahon, a 
second vice-president of the 
Chase National Bank, in 
charge of the trust new busi- 
ness department, died on Sat- 
urday, Feb. 13, following an 
operation. He was 47 years 
old. He is survived by his 
widow and two children, a 
daughter age 16 and a son 
age 11. Funeral services and 
burial were held on Wednes- 
day morning in Milwaukee. 

Mr. McMahon joined the 
Northwestern Mutual Life in 
1910, becoming general agent 
the following year. Later he 
was active in Chamber of 
Commerce work, serving as 
organizer and manager of the 
Madison, Wis., Chamber of 
Commerce. Returning to the 
insurance field in 1920, he or- 
ganized the Northwestern 
Casualty and Surety Com- 
pany of Milwaukee, and be- 
came its vice-president and 
general manager. In 1923 
he resigned to come to New 
York with the National Life 
Insurance Company, operat- 
ing under Edward M. Mc- 
Mahon & Associates, Inc. In 


Twenty -Year Dividend Illustration 








Large Lines in Texas 


DALLAS, TEX., Feb. 15. 
—Texas has four persons 
whose lives are insured 
for more than $1,000,000, 
the Index published by 
the Southland Life Insur- 
ance Company says. They 
are J. M. West of Hous- 
ton, $1,480,000; E. O. 
Thompson of Amarillo, 
$1,178,000; Edward A. 
Lendreth of Fort Worth, 
$1,130,000, and Clarence 
Linz of Dallas, $1,036,000. 
There are 78 persons in 
the State carrying as 
much as a half million in- 
surance and more than 
300 who have $100,000 or 
more. One of those in 
the $100,000 class is Mrs. 
Arlene Pickrell of Fort 
Worth. Dallas has 78 in 
the $100,000 class, Hous- 
ton 54, San Antonio 26, 
Fort Worth 24, El Paso 
22, Wichita Falls 15, and 
Corpus Christi 11. The 
remainder is_ scattered 
over all sections of the 
State. 














1927 Mr. McMahon organized 
the Insurance Trust Depart- 
ment of the Equitable Trust 
Company as insurance trust 
officer, and, following the 
Chase-Equitable merger, he 





became second vice-president 
of the Chase National Bank. 


(Concluded from page 11) 


Age at Issue—55 


™ = ¥ = a 
gf | $0 | 42 | $2 | de | 36/ ez 
, 3c — “ oH pew a e. 
Dividend at os 2s os x at “<= PE: 
End of c& B= zé 33 3> > es | 
tear <t Se £5 =: Ze ze Ze | 
8 <3 gs =Z = 5 2 == Cd 
= _— £T. “= 4 7.7. =s 
= Z. 
“ | 
| 
eu) UIT 55.17 f 56.93 56.93 60.72 60.72 58.06 | 
1 Year 354 6.95 10.01 | 11.83 11.94 
2 . 82 8.97 75 10.51 12.32 12.62 12.44 
3 +12 9.56 8.61 11.02 12.78 12.99 12.99 | 
‘ 41 10.13 156 11.53 13.26 13.36 13.53 
5 1.70 | $23.09 19 53 12.04 13.74 19.81 14.10 
. 19.61 11.46 il.04 12.55 14.20 14.10 14:70 | 
7 10.30 12.24 11.59 13.06 14.68 14.44 15.29 
,. ¢ 10.60 13.23 12.13 13.55 15.15 14.81 15.91 
yh ° 10.99 $11 12.70 M5 15.60 15.14 16.53 
»* 11.19 14.99 13.32 14.53 16.05 | *25.59 17.17 
<a 11.49 15.87 13.97 15.00 16.50 15.84 17.79 
- 11.78 16.75 14.61 15.46 16.94 16.19 18.44 | 
~~ 12.07 17.62 15.24 15.99 17.37 16.54 19.09 
_ ae 12.35 18.49 15.87 16.32 17.77 16.87 19.77 | 
oa 12.63 19.35 16.49 16.73 18.17 | °37.29 20.47 | | 
6 12.91 20.29 17.12 17.11 18.55 17.53 21.19 
a 13.18 20.87 17.73 17.47 18.94 18.74 1.89 
--* 13.44 21.53 18.33 17.79 19.28 19.96 53 | | 
_~ * 13.70 22.17 18.89 18.09 19.59 21.21 25 | |} 
x 13.96 22.80 19.45 18.35 19.90 22 48 99 I 
20 An. Pren 1103.40 | 1214.40 | 1138.60 | 1138.60 | 1214.49 | 1214.49 | 1161.2) | ] 
Total Div 226.10 | 313.53 | 271.91 | 291.08 | 322.62] 345.33 | 352.95 | 
Net Cost 877.30 | 900.87 | 866.69 | 847.52 891.78 | 869.07 | 808.25 } 
Av. Yr. Cos 43.87 45.04 | 43.33 42.38 44.59 43.45 40.41 | 
V. 20 ¥ 540.00 | 551.00 | 551.19 | 551.19 | 551.19 | 551.00 | 551.19 | 
N.C.20Y 337.30 | 349.87 | 315.59 | 296.33 | 340.59 318.07 | 257.06 | 
Av. N.C 16.87 17.49 15.78 | 14.82! 17.03 15.90 1°.85 
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“Includes extra quinquennial dividend 
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For eleven years, Blaine Lewis, of Ashland, Kentucky, was a teacher in 
HIS LAST YEAR’S grade school, high school and college. His education in the University 
RELIANCE RENEWAL at Bowling Green, Ky., and Marshall College, Huntington, W. Va., had 

f ° , equipped him for teaching and he had developed a desire to be of service 
COMMISSIONS ALONE 6 his fellow man. Mr. Lewis devoted eleven years of his life to the 
MORE THAN EQUALLED | education of others . . . and received for the maintenance of himself and 
HIS YEARLY TOTAL his family the nominal remuneration accorded to instructors. 


INCOME AS A TEACHER 





Early in 1918, Mr. Lewis was attracted by the Perfect Protection Policy 3 
te of Reliance Life. He saw a new opportunity for service with greater pos- 

sibilities of personal reward. He considered the matter of entering the 
field of life insurance underwriting for more than a year. Then he con- 


tracted with Reliance July 3, 1919. ‘ 


In his twelve contract years as a Reliance Representative, Mr. Lewis’ . 
agency record shows a remarkable and consistent growth yearly from the th 
production of $54,410 of new insurance in his first year, ending in 1920, f¢ 
to $574,778 in 1931... a total of $4,301,648! This has meant a steady, of 
substantial increase in yearly income. i 
Mr. Lewis has won nine Reliance Gold Watches . . . which means consis- 38 
tent production for 468 weeks! He has qualified for the extra 5% Re 
renewal bonus in seven out of the last eight years. He has been a mem- ae 
ber of the Perfect Protection Club for eleven years, with a volume exceed- ip 


ing a half million yearly for the past five years. 


RELIANCE 
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LEGION OF HONOR 

























And last year, Mr. Lewis’ renewal commissions alone more than equalled 


his former total yearly income as a teacher! Congratulations, Mr. Lewis! 


“My twelve years with Reliance have been exceedingly busy and happy 


“RELIANCE FURNISHES 
ALL THE AMMUNITION 
AND COOPERATION ANY 
REASONABLE AGENT 
COULD ASK,” SAYS MR. 


ones,” writes Mr. Lewis. ‘From teaching to the selling of insurance was 
along step . . . but I know now that it was the best step I ever took. From 


the first, my associates and the Home Office have given generously of 





assistance and encouragement. Reliance policies speak for themselves, 


cover the whole range of life insurance needs. I firmly believe that the 





- man who cannot sell Reliance life insurance hasn’t a chance to succeed LEWIS 
‘sity with any insurance company. Whatever success I have had .. . and .) 
had I’m not foolish enough to consider myself an outstandingly successful 
vice man! ... I owe very largely to the ammunition and cooperation furnished 
br me by Reliance. That is all any reasonable man could ask of the com- 
pany he represents. I’ve worked, of course. But the work has been a 
real pleasure. I get a thrill out of placing the right kind of Reliance insur- 
dlicy ance where it is needed! And I hope to make a much better record in 
= the future than I have in the past!” 
the 
con- 
Starting 1932 with nearly a half billion of insurance in force . . . and 
wis assets of more than $74,000,000 . . . Reliance enters its 29th year larger RELIANCE HAS SET 
the than 90% of all American life insurance companies, numbering nearly UP MANY RECORDS 
920, four hundred. It was the first company in history ever to reach a total FOR ACHIEVEMENT 
ady, of $400,000,000 insurance in force in its first 25 years... without con- IN ITS 28 YEARS 
solidation or engaging in re-insurance or group insurance business. With OF EXISTENCE 
nae 38 miniature home offices, in key cities throughout the United States, 3 
5% Reliance offers a constant and dependable service to agents and policy- 
“<a holders alike. As Vice-President Scott expresses it, “The Little Giant is 
eed- 


just beginning to ‘hit its stride’!”’ 


LIFE 
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Eighty-seven Millions 





| Cincinnati Gets Trophy personal production, and Ed- | This agency was outdistanced 
Award gar Rosenthal, also of Wells, | only by the Cleveland agency 


Paid by John Hancock | ne dhe titens, Chait ews, | Meissel & Peyser, headed the | of the National Life in paid 


Directors’ Report to Policy- 
holders Shows Dividend 
Scale Continued 


The outstanding feature in 
the directors’ report to pol- 
icyholders of the John Han- 
cock Mutual Life Insurance 


company’s Leaders’ Club. | production for the month. 
ference of general agents of | 
The Connecticut Mutual, 
President James Lee Loomis | 
presented the coveted| 


“President’s 2 ree nations ° 
| Trophy” to the Cincinnati I d Effi 2 
| agency, L. D. Fowler, gen- | ncrease iclency 
jeral agent, in recognition of 
outstanding progress in the 
organization development of 
the Cincinnati office. The 
following general agencies | 











“Organized presentations” 
that get better results with 





Company at their annual | received honorable mention: | shorter interviews enable the 
meeting, Monday, Feb. 8, was | Seattle, Rochester, and two of “el = ‘ 
the statement that over 87/the company’s agencies in| Fieldman to organize his 
millions had been paid to pol- | New York City, those headed | time and effort for greatest 
icyholders and their bene- | by John M. Fraser and Harry | b 
ficiaries during 1931. | F. Gray. | efficiency. 

The report was made by ae As aes , ce 
President Walton L. Crocker | Joins Legal Department | Guardian Fieldmen have 
and further indicated that of Wm. C. Willging, a mem- . “Wet ll 
the above amount paid, over | ber of the Cincinnati law | at their disposal field-teste d 
19% millions was on ac-/ firm of Merland, O’Meara, presentations which build 
count of dividends to policy-| Santen and Willging, has | successful sales. 


holders in annual reduction 
of cost. 

Of equal interest was the 
statement that the new in- 


surance paid for in 1931 was | 


over 624 millions, equaling 
94 per cent of the insurance 
paid for the previous year. 

The insurance in force, 
now amounting to over 3 bil- 
lions, 600 millions, is an in- 
crease of 2% per cent over 
the previous year. 

The report also showed 
that in addition to the divi- 
dends of 19% millions paid 
in 1931, the company has ap- 
portioned the sum of $20,- 
692,930 for the payment of 
dividends to policyholders in 
1932. This means a contin- 
uation of the general cost 


scale hitherto prevailing to | 


individual policyholders. 
This sum is carried by the 
company as a liability, along 
with the policy reserve re- 
quired by law, computed at 
Massachusetts Standard to 





been added to the legal de- 
partment of the Western and 
Southern Life. 








National Life Leaders 
The Wells, Meissel & Pey- | 


|tepresentatives of the Ne. |{! 1 HE GUARDIAN LIFE 
tional Life Insurance Com- | 
pany of Montpelier, Vt., pro- 





ESTABLISHED 1860 

















duced 66 per cent more busi- | INSURANCE COMPANY of AMERICA 
| ness in January, 1932, than | ‘ 

| in January, 1931. J. M. Berk | 50 UNION SQUARE — NEW YORK 
| of this agency led the entire 

| sales force of the National in | —_—— — 





























snare 
THE MANHATTAN LIFE 
INSURANCE COMPANY 


654 Madison Avenue at 60th Street 





be $522,220,800, and also | 
$47,171,467 held in reserve 
covering all other equities of | 


policyholders in the company 
funds. 

The company alse pro- 
vides a new special reserve 
fund of 5 milliens for asset 
fluctuation and amortization, 
and has reserved $3,060,050, 
to cover taxes and sundry 
liabilities. 

Over and above this the 
company has in hand a sur- 
plus or “Safety Fund” of 
over $43,800,000. 

The sum of these reserves 
and the surplus makes total 





admitted assets of $621,278,- | 


133, which is an increase for 
the year of $37,156,319.68. 
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NEW YORK CITY 


| Founded 1850 


THOMAS E. LOVEJOY—President 











Over Eighty-one Years of Continuous Service 
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Sun Life of Canada’s 


Extensive Operations of | 


World -Wide Carrier 
Shown in 1931 


The Sun Life Assurance 
Company of Canada, the 
largest insurance company in 
the Dominion, and an exten- 
sive operator in the United 
States, has published its an- 
nual statement as of Dec. 31, 
1931, and it will be found of 
widespread interest. 

The assets of the company, 


Financial Statement | 


which were increased by more | 


than thirty-six millions dur- 
ing the year, were shown as 
of Dec. 31, 1931, to reach a 
total of $624,804,000. The | 
company’s large holdings in 




















grade bonds. Interest earned 
by the Sun Life last year 
was 5.13 per cent. 

New for 


insurance paid 


| during the year totaled $527,- 
| 939,000, reaching a total in- 


stocks and bonds, which go to | 


make up a considerable part | 


of these assets, have been 


laid down by the Dominion | 


Department of Insurance, 
which is practically the same 
as that adopted by the Na- 
tional Convention of Insur- 
ance Commissioners of the 
United States. Little change 
is noted in the company’s 
investment portfolio except 
for new 

which the 
shown favor 


investments, in 
has 
high 


company 
toward 
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surance in force of $305,077,- 
000. Of the new insurance 
paid for over one hundred 
millions was secured in Can- 
ada, approximately two hun- 


dred and ninety-one millions 
valued according to the basis | 7 


in the United States, over 
fifty millions in Great Bri- 
tain and eighty-five millions 
from the rest of the world. 
The total income of the com- 
pany in 1931 amounted to 
$197,140,000, an increase of 
more than ten million dollars 
over the previous year. 
Total disbursements for the 
year amounted to $136,509,- 
000, of which amount $93,- 
235,000 was paid to policy- 





Contract as good as the best, with exclusive rights. 


EXCLUSIVE 


Confidential communication invited from those with clean records and with 
ability to handle such an agency. Address 
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Scranton-Pittsburgh, Pa. 


General Agency cf a Pennsylvania Company 


Territory unsurpassed and large enough for an unlimited production. 
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Insurance Total Net Payment to 

in Force Income Policyholders Assets 
1931 $3,051,077,066 $197,140,162 $93,235,849 $624,804,455 
1930 2,863, 701, 579 186,662,316 81,274,581 588,733,631 
1929 2,401,237,036 172,857,771 69,174,892 568,197,954 
1928 1,896, $i 5,934 144,747,393 49,920,797 488,958,706 
1927 1, 487, 990, ,680 102,774,503 42,224,249 401,305,884 
1926 ,256,490,115 78,972,906 38,576,463 345,251,714 
1925 10217097. 101 69,147,413 35,441,582 303,056,145 
1924 871,636,457 62,245,681 31,881,639 274,130,407 
holders and _ beneficiaries, | 000,000 over all liabilities and 


bringing the total payments 
to policyholders and _ bene- 
ficiaries since organization 
up to $594,185,000. The sur- 
plus and contingency reserve 


| of the company stood at $21,- 






126,000 at the close of busi- 
ness Dec. 31, and the total 
liabilities of the company in- 
cluding paid-up capital stock 
amounted to $603,678,000. In 


his address at the annual 
meeting, President T. B. 
Macaulay called particular 


attention to the fact that in 
addition to a surplus of $16,- 





| tate investments. 


capital stock, the company 
has set up a contingency re- 
serve of $4,700,000 to pro- 
vide for possible shrinkage in 
mortgages and other real es- 
The table 
above shows the growth of 
the Sun Life of Canada over 
the past eight years. 





Fidelity Mutual Manager 

Edgar R. Wood has been 
appointed manager for the 
| Fidelity Mutual Life Insur- 
ance Company at Trenton, 
N. J. 
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“He Who Hesitates 


Is Lost’’ 
And He Who Hesitates to 


Become a Common- 
wealth Life Agent Has Lost 
a Golden Opportunity! 


THE COMMONWEALTH LIFE INSURANCE COMPANY stands 
for reliable team work, dependable backing, and personal interest 
in the success of every one of our agents. 
Confident of our CORDIAL COOPERATION, our men are 
ENTHUSIASTIC—SUCCESSFUL—SATISFIED. 
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Buffalo Life Association 


Becomes Legal Reserve Co. 





New Plan of Operation Effective Feb. 15; Company 
Plans Active Expansion; To Develop Branch Office 
System in New York and Ohio; Extend Coverage 





On Jan. 23, 1932, the Buf- | ident. 
Life Association was | torney 


falo 
reincorporated as the Buf- 
falo Mutual Life Insurance 
Company, an old line legal 
reserve life insurance com- 
pany doing business on the 
mutual plan under the Laws 
of New York State. In an 
announcement to policyhold- 
ers dated Feb. 1, 1932, the 
president and general man- 
ager, John M. Hull states: 
“The adoption of this new 
standard places your com- 
pany on a par with all of 
the large old line life insur- 
ance companies and better 
enables us to meet competi- 
tion which hitherto has been 
quite difficult. It should be 
a source of great satisfaction 
to you to know that the con- 
sent of the Commissioner of 
Insurance to this important 
progressive step was only 
possible after a very thor- 
ough and rigid examination 
of the Association’s finances, 


management and_ general | 
condition by examiners of 
the State Department of 


Insurance.” 
Unrestricted Operation 


In connection with the new 
plan of operation which was 
initiated on Feb. 15, the 
company has indicated that 
there will be certain depart- 
ures from its previous meth- 
od of operation. Henceforth 
it will, in line with its pro- 
gram of expansion, write 
business on men, women and 
children. The field organiza- 
tion will be operated on the 
branch manager basis with 
managers in New York City, 
Syracuse, Albany, Rochester 
and Buffalo in New York 
and Columbus, Cleveland, 
Cincinnati, Dayton, Canton 
and Toledo in Ohio. The 
company will first develop 
the States of New York and 
Ohio and subsequently ex- 
pand to adjacent States. 

President John M. Hull 
will also be general manager 
of the Buffalo Mutual. Mr. 
Hull has been associated 
with the company for fifteen 
years, first as vice-president 
and general counsel and 
since January, 1931, as pres- 


Life Insurance 


| ganization. 


| 





He is a prominent at- 
of Buffalo and is 
widely known through West- 

}ern New York. 
rector of many of the lead- 

}ing enterprises in Buffalo 
and has practical experi- 
ence in law, insurance and 

| finance. He has proved him- 








John M. Hull 


I . 
| President and General Manager 


self a capable executive and 
under his direction 
transfer of the company 
from an assessment associ- 
ation to a legal reserve com- 
| pany was made. 


Director of Agencies 


The new director of agen- | 
|cies, Frank F. Ehlen joined 
| the company as such on May 
11, 1931, and rendered valu- | 
able assistance in its reor- 
Mr. Ehlen has | 
had nineteen years’ experi- 
ence in the life insurance 
business. Starting his career 
as an agent for the Equi- 
table Life Insurance Com- | 
pany of Iowa in Chicago, he | 
subsequently was associated | 
with the Otis Hann Company 
for eleven years, being ad- | 
vanced to the position of | 
vice-president and assistant | 
field supervisor of that com- 
pany. In this position he | 
has had wide experience in | 
conservation work and other | 
important departments of 
life underwriting. Later he 
joined the Columbus Mutual 
Life of Columbus as special 
agent from whence he went | 





He is a di- | 


the | 


falo, conservatively carried 
lat $130,000. Cash in banks 
totals $154,996 of which 


| average yield on bond invest- 
|ments is 5.2 per cent. 


|mium notes, $243. 


| begin business as a legal re- 


| to the American Insurance 
Union and assisted in the 
reorganization of that com- 
pany from a fraternal basis 
to an old line company. 
The Buffalo Mutual’s 
financial statement as of 
Dec. 31, 1931, indicates that 


romance _ which 
depicts constant progress 
with sound protection as its 
constant watchword. Orig. 
inally the company depended 
for its income on assess. 
ments called at the time of a 
member’s death. In 1885, 
Nelson O. Tiffany, Sr., be. 


interesting 





ample resources, adequate 
|reserves and surplus. The 
statement shows that on that | 
‘date it had total admitted | 
‘assets of $1,181,371. Chief | 
| among these assets was the | 
item of bonds totaling $617,- | 
605. These bonds are of a/| 
particularly high grade char- | 
acter being composed almost | 
entirely of a well selected list 
including United States Gov- 
ernment and  municipals. 


| 


| 
| it is in a strong position with 
| 














Frank F. Ehlen 


Director of Agencies 


The company owns its own 
home office building in Buf- 


$142,257 draws interest. The 


The 
company has first mortgages 
of a high grade nature 
amounting to only $26,000 
bearing interest at the rate 
of 6 per cent. Other assets 
include deferred and unpaid 
premiums, $236,295; interest 
accrued, $7,060; policyhold- 
ers loans, $9,172 and pre- 





Management expenses in 
1931 were reduced over 20 
per cent. The company will 


serve company on Feb. 15) 
with approximately $25,000,- 
000 of insurance in force. 
This company was orig- 
inally incorporated in 1872 
as the Masonic Life Associ- 
ation of Western New York, 
a non-profit making institu- 
tion designed to furnish 
masons only with the bene- 
fit of pure protection at cost. 
Its subsequent history is an 








| operations to 


came secretary and general 
manager of the Association 
and the method of assegs- 
ment was changed to the step 
rate plan. In 1905 the name 
was changed to the Masonic 
Life Association because of 
the widening scope of the 
Association’s activity. In 
1908, Mr. ‘Tiffany became 
president of the organization 
and continued as such until 
his death in 1917. He was 
succeeded as president by his 
son, Nelson O. Tiffany, Jr., 
who resigned in 1930. In 
1927 the name of the Asso- 
ciation was changed to that 
of Buffalo Life Association, 
Upon the resignation of Mr. 
Tiffany, Jr., the present 
president, John M. Hull was 
advanced from first  vice- 
president to the presidency. 


Concentrate Production 


Early in 1931, Mr. Hull 
and the Board of Directors 
recognizing the advantages 
of a company conducted on 
the old line basis and the 
tremendous disadvantages in- 
cident to selling life insur- 
ance on the assessment basis, 
decided to change the Buf- 
falo’s style of operation to a 
legal reserve basis and fol- 
lowing its recent reincorpo- 
ration, a deposit of $200,000 
in securities has been made 
with the Superintendent of 
Insurance of the State of 
New York. The Association 
previously doing business in 
fourteen States, will now, as 
previously stated, confine its 
two States, 
New York and Ohio. 

The transfer campaign in- 
augurated in 1929 by which 
the members of the old 
groups were transferred from 
the mutual plan to the legal 
reserve basis has been in con- 
stant progress with the re 
sult that at the present time 
only about 17 per cent of the 
company’s business is on the 
old form. It is anticipated 
that the remaining business 
will be transferred before 
the end of 1932. 

In accord with the modern 
plan of operation adopted by 
the company, the agency or- 
ganization will be developed 
along lines in keeping with 
the most approved and cur 
rent practice. Liberal agency 


(Concluded on page 25) 
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Baltimore Life Assn. 


Plans Agency Measure | 
See New Regulatory Legisla- 
tion on Advice of Insur- 
ance Commissioner 


BALTIMORE, Feb. 13.—Fol- 
lowing suggestions made by 
Judge William C. Walsh, 
State insurance commission- 
er before the Baltimore Life 
Underwriters Association 
last month Erik L. Ander- 
son president of the organ- 
ization, has appointed a com- 


mittee to outline plans for 
the further regulation of 
insurance agents in Mary- 


land. Judge Walsh promised 
that his department would 
cooperate with the organiza- 
tion in any steps it might 
take in the matter and that 
he would assign a member to 
work with the association 
committee. 


The Committee 


The committee appointed 
by Mr. Anderson consists of 
Frederick Savage, Jr., C. L. 


U., of the New England Mu- | 


tual Life Insurance Com- 
pany, chairman; J. K. Vos- 
hell, H. M. McBratney, Felix 


Rothschild, L. M. Bacon, Jr., 
Lewis Kurtz, H. R. Sharples, 
R. Earle Greenlee, all of 
Baltimore and C. H. Ander- 
son, and Philip Mathias, both 
ff Hagerstown and Lewis R. 
Dertzbaugh, of Frederick. 


The plans worked out by 
the committee will be pre- 
sented to the State legisla- 


ture for action. 


Research Bureau Issues 
New Publication 


The first issue of 
Agency Executive,” a 
publication of the Life In- 
surance Sales Research Bu- 
reau for home office agency 
officials has been issued. This 
publication replaces the “Bu- 
reau Bulletin” although a 
small part of each issue will 
be devoted to Bureau news. 


“The 


new 


It is planned to publish the | 


magazine quarterly. 


Captain Kellogg Dies 

Captain Robert H. Kel- 
logg, for more than fifty-one 
years associated with the 
Connecticut Mutual Life In- 
surance Company, and more 


recently supervisor of agen- 
cles for that company, | 1 
Passed away .on Tuesday 


Feb. 9 


THE SPECTATOR 
February 18, 1932 


| practical 


| rected 
|and education of the agency 





Buffalo Mutual Life 
(Concluded from page 24) 








contracts will be backed by 
training methods 
and every effort will be di- 
to the advancement 


staff. Opportunity will be 
given to qualified men to be- 
come branch managers. 


Policy Contracts 


An up-to-date set of policy 
contracts have been adopted 
with adequate rates and 
liberal provisions as to profit 
participation and coverage. 
Policy forms will include 
ordinary life endowment at 
age 85; 10, 15 and 20 pay- 
ment endowment at age 85; 
10, 15 and 20 year endow- 
ments; 10 and 20 year family 
standard forms of 


income; 

monthly income; continuous 
premium endowment at age 
65; 10 year term; life ex- 
pectancy term. In addition 
the company will issue a 
whole life special $5,000 
minimum policy; 10 and 20 


modified whole life con- 


year 

tracts with premiums _ re- 
duced for the first 10 or 20 
years of the policy; a 20 
payment life special $2,500 


a limited payment 
policy providing for the pay- 
ment at age 65 of one-half 
of the policy in cash; a paid- 
up policy for the full face 
amount. Child’s policies will 
also be issued. Women will be 
written at the same rate as 
men but limited as to forms 
and amounts. Standard pol- 
will be issued between 
ages 10 and 60 inclusive. 
Double indemnity and waiver 
of premium for total and 
permanent disability will be 
provided.. The company will 
not write income disability. 


minimum; 


icies 


Other Officers 


In addition to Mr. Hull 
and Mr. Ehlen, the officers 
| will include, first vice-presi- 
dent, Frank L. Beyer, long a 
director of the company. He 
is also a director of the Erie 
Savings and Loan Associa- 
tion, the Buffalo Club of Buf- 
falo and treasurer of the 
| Deaconess Hospital of Buf- 
|falo. George H. Chase is 
| secretary ; Mr. Chase has 
| been thirty-six years in the 
—— of the Buffalo Mu- 
tual. Second vice-president, 
John C. Trefts is president 
of Farrar & Trefts and di- 
rector of the Liberty Bank, 
Buffalo, Marine Trust, Buf- 
falo, Title & Mortgage Guar- 


antee Co., 
Bank of Hamburg, Ham- 
burg, N. Y. Robert D. Young, 
treasurer 


Savings Bank, Buffalo. The | 
actuary is Lloyd Thomson, a 
graduate of the University 
of Michigan and a practicing 
actuary of over ten years. 
Mr. Thomson joined the Buf- 
falo Mutual in 1931. Medical 
Director is Dr. Augustus W. 
Hengerer. 

Under the new plan of 
operation with a modern list 
of policy contracts issued at 
equitable rates under the di- 
rection of capable and ex- 
perienced officers and with a 
broadened field of operation, 
the Buffalo Mutual will offer 
life insurance of a character 
which will be attractive to 
the public. 


Fidelity Reorganizing South 
Atlantic States 


The Fidelity Mutual Life 
is reorganizing its agency 
structure in Virginia, North 
Carolina, South Carolina and 
the District of Columbia. 
This territory has for many 
been under the fran- 
of the D. R. Midyette 
Company, Inc., with head- 
quarters in Richmond, Va. 
Carroll H. Jones, who has 
been with the company 32 
years, and in charge of the 
State of South Carolina near- 
ly all of that time, has been 
appointed manager for the 
State. 


years 


chise 


Buffalo and the} 


is secretary and | 
treasurer of the Erie County | 


Prudential Payments 
Exceed $150,000,000 


| Thirteen Hundred and Eighty 
| Claims Paid Each Working 
Day of 1931 


Claims to the amount of 
| $151,721,641.53 and involving 
more than 374,000 separate 
payments were disposed of 
during the year 1931 by the 
Prudential Insurance Com- 
pany of America. These fig- 
ures include $1,071,785.78 
premiums waived on account 
of total and permanent dis- 
ability. 

In announcing the dis- 
tribution of this vast sum 
| to its policyholders in the 12 
months of the calendar year, 
the Prudential calls atten- 
tion to the fact that if the 
payments were computed on 
|a Prudential working day 
basis it would mean that 
| 1380 claims were paid each 
day of the year. 

The great majority of the 
funds distributed to policy- 
holders or their beneficiaries 
was paid in death claims, the 
sum thus represented being 
more than $119,697,572. The 
company has paid more than 
5,800,000 death claims since 
its organization fifty-six 
years ago. 


joins White & Odell 


Lee T. Hemmelgarn has 
been appointed a supervisor 
in the White & Odell agency 
of Northwestern National 
Life of Minneapolis. 








pany. 


In Spite of 
the Demand 


We are offering Monarch agency 
contracts only to full time men. 
Monarch agents work with both 
hands, selling noncancellable ac- 
cident and health and participat- 
ing life insurance in one Com- 


' MONARCH 














| Life Insurance Company 
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HE amazing ignorance of other 
people always amazes me when, 


briefly realizing that I myself possibly | 
do not quite know everything there is | 
to be known, I ask a few questions. St. 


Valentine’s Day came Sunday and, I 
confess, meant little in my life. Even 
had there been a postman on that day 
I fear he would have left no valentines 
for me and all I did in preparation for 
the event was to buy a couple to send 
my niece when last Thursday I went 
into a book store to buy Tiffany Thay- 
er’s latest book and saw a table cov- 
ered with brightly colored valentines. 


* > > 
UT sentimental memories of 


younger days came upon me and 
for a minute I allowed my attention 


to wander from a fascinating display | 


of a supplement to early reports of 
fire insurance companies which I had 
just received. Why is St. Valentine’s 
Day I wondered? When did it originate? 
It must be very ancient for even as a 


little child I recall that, as I measured | 
time then, it happened, like Christmas, | 
| make each of the many Kentuckians 


about once every ten thousand years. 


* « = 


DECIDED to find out. 

lovely young lady and she said she 
had no idea but thought it had some 
religious significance. 
much of a religious fanatic” she added 
as she suggested some one she thought 
would know. I asked Tom, one of the 
younger employees of THE SPECTATOR. 


He said it was sweethearts’ day, but | 


had no idea why it was. Mr. Monaghan 


thought it grew out of a former glorious | 


habit of free fights for all on Feb. 14 


which, he sadly said, later degenerated | 


into sentimentality. Mr. Ellington pre- 
tended to consider the whole subject 
too trivial for discussion and so, I 
fear, concealed his ignorance of the 
matter. Another SPECTATOR man, whose 
name I will not reveal, said it had to 
do with some murders in Chicago. An- 
other insisted that it came from old 
soldiers in prison writing home to their 
wives. Mr. Sheehan honestly said he 
did not know. I thought young Mr. 
Johnston would know if anyone did. 
He did not, but he does now, and so do 
I, for he went to a dictionary and 
passed on the information to me which 
I would gladly do here except that I 
am at the end of the column and, any- 
how, there will not be another St. Val- 
entine’s Day for about three hundred 
and seventeen days. 


Fire Insurance 


| and life 


I asked a |} 


“But I’m not | 





I, appears that 
the man who was responsible for the 
introduction into the Kentucky legis- 
lature of the bill that would tax all 
the Colonels on the staffs of former 
State Governors is an insurance man. 
He is Alex Johnson, fire, casualty 
agent of Louisville. The 
bill was first introduced into the Ken- 
tucky House of Representatives and 


| RESENT 
THAT — 


oir / 


on February 9 was introduced into 
the Senate. Its provisions would 


who had become Colonels because of 
appointment on the Governor’s staff 
pay $100 a year. Just how much 
such a tax would add to the State’s 
revenue we have not seen estimated. 
The impression is that it would be 
tremendous. But in spite of the wide 
publicity given by the national press 
to the proposed bill it is hardly prob- 
able that it will become a part of the 
Kentucky statutes. 


Matches and smoking 


| continue year after year to play a 


tremendous part in our annual fire 
In a table in a recent issue of 
Safeguarding America Against 
Fire,’ published by the National 
Board of Fire Underwriters, giving 
known originating causes responsible 
for the largest loss in various States, 
““Matches-Smoking” heads the list in 
seventeen States. The figures are for 
fires during the year 1930. New 
York leads with a total loss be- 
cause of matches and smoking of 
$4,175,260. Massachusetts comes 
second with losses in which this was 
the originating cause amounting to 
$3,143,483. The Illinois figures were 


waste. 


$2,793,426. California had a loss of 
more than a million and a half dol- 
lars on that score and Louisiana’s was 
$1,188,234. Another State where the 
loss because of matches and smok- 
ing came to more than a million dol- 
lars was Missouri, the figures being 
$1,230,308. The figures for Penn- 
sylvania were $1,629,218, and for 
Texas $1,283,182. 


thew was a period 
not so long distant when practically 
every nation in the world was watch- 
ing with alarm and apprehension its 
constantly growing number of un- 
employed that France apparently had 
only a small problem of that nature 
if any at all. But now there is un- 
employment in France, though not to 
the extent that it exists in Germany, 
Great Britain and many other coun- 
tries. But among seamen the unem- 
ployment has for some time been 
growing more acute. A few weeks 
ago a delegation of unions called 
upon the minister of merchant ma- 
rine and requested that priority be 
given to French seamen in managing 
such ships as were in commission. 
The seamen were also objecting to 
regulations which entitled them only 


+ 


to the dole after they had been idle 
for 30 days while many other work- 
men could secure it after they had 
been idle for a much shorter period. 


The season appeared to be that the 


regulations regarding the dole state 
that an interval of 30 days between 
voyages has always been a normal 
feature in the life of a seaman and 
that, after a fashion, he might look 
upon a month of idleness without pay 
as a regular holiday. 
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MARINE—TRANSPORTATION——ALLIED LINES 


N.A.U.A,. Rules 
and Rates in Force 


Many Important Changes 
Noted; New York City 


Increases 





The new rules and rates 
promulgated by the National 
Automobile Underwriters’ 
Association for automobile, 
fire, theft and collision insur- 
ance went into effect in most 
States last Monday. Many 
changes have been made 
that will have an important 
bearing on the business. In 
the metropolitan area the 
rates have been increased on 
all representative price divi- 
sions, in some cases the in- 
creases being as much as &3 
per cent for theft. In the 
Boston territory the rates for 
both fire and theft have been 
increased in most classes. In 
Philadelphia fire rates have 


been increased generally, but | 


most of the theft rates are 
lower. 

There are new rules and 
rates for the Dealers’ Form 


3, a reporting form for fire, 
theft and blanket collision. 
New rules and premiums, as 
well as a new definition, have 


been devised for interurban | receivers. 


trucks. 


But two age groups, “new” | endorsements, 
and “old,” are shown in the 


new manual, except in the 
actual premium section, 
where four groups are shown 
with a special rule for cars 








| the difficulties of the times, 


Cleveland Local Board | 
Holds Annual Meeting 





President Manchester Sees | 
Better Times Ahead for | 
Cleveland Agents 





The Insurance Board of 
Cleveland, one of the out- 
standing local boards of the | 
country, held its annual 
meeting on Feb. 15 and re- | 
elected its slate of officers: | 
Harry R. Manchester, presi- | 
dent; C. O. Ransom, vice- 
president, and S. J. Horton, 
secretary-treasurer. 

The presidential address 
of Harry R. Manchester, 
which reviewed the accom- 
plishments of the Board dur- 
ing the past year and con- 
tained many shrewd obser- 
vations on the business in 
general was closely followed 
by all present. In discussing 





Van Schaick Would Limit 


Company Investments 





In Annual Report Superintendent Urges That New 
York Insurance Law be Amended for That Pur- 
pose; Would Prohibit Investments in Affiliates 


George S. Van Schaick, superintendent of insur- 
ance of the State of New York, in his annual 
report delivered to the Legislature on Monday, de- 


_voted much attention, in discussing the non-life 


companies, to the question of the investments of 
such companies. He urged the Legislature to limit 
such investments in a way which, in his opinion, 











Mr. Manchester pointed out | 
agency 


would make for increased 
financial stability of such 
companies and so offer great- 
er safety to policyholders 
and to the public. 

He suggested certain 
changes in the State insur- 
ance laws and among those 
relating to fire insurance | 
companies were the follow | 
ing: 





|that in insurance i 

work, as business diminishes,] That section 16 be amended | 
work increases. “More |to restrict the investment of 
| people move; as values de-| 70 per cent of the unearned 
cline insurance is reduced,|PTemium and loss reserve 
term business is changed to | funds of non-life companies 
annual, three policies issued |*® the securities now pre- 
: scribed for the minimum 


| 


which fall in premium groups 


5 and 6. 
collision premium 
make of passenger car, irre- 
spective of whether it is an 
open or a closed model. 
Compilation of the manual 
showing premiums for the 
comprehensive policy which 
the association has approved 
for optional use in the East- 
ern and in most of the West- 
ern States is still under way 


It will probably be ready the | cent months have in fact | 


first of next month. 
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for each | 





There is only one | 


| Z | = 
| volume of premiums reported | 


instead of one, More vacan- 
cies, more idle plants, more 
All require re- 


arrangement of insurance, 
cancellations, 
rewriting, not to mention 


more work in making collec- 
tions. Every office handles 
more transactions and _ less | 
money.” 


|amended to 
|ecentum of company assets 


Concluding his address on 
an optimistic note, Mr. Man- 
chester said, “There _is| 
encouraging evidence that 
the bottom of the insurance 


| depression in Cleveland has 


been reached. The drop in 


by members to the Board 
which was quite marked in 


| the early months of the year 


ing. 


shown slight gains.” 





eRe bey | tions of companies and to 
has gradually been diminish- |amplify the superintendent’s 
One or two of the re-| power of examination. 


capital investments of such 
companies under subdivision 
1 of such section, and for the | 
investments of life companies | 
under section 100. 

That section 16 be amended 
to inhibit insurance com- 
panies from investing in af- 
filiates. 

That 





section 16 (3a) be} 
limit the per-| 


which may be invested in as- 
sessable stocks. 

That section 16 (4) be 
amended to include insurance 
stocks owned by affiliates as | 





direct investments of the in-| 
esting insurer. 

That section 39 be amended 
with reference to a summary 
of the report on examina- 





The Superintendent also 
urged that section 13 (a) be| 


added compelling domestic 
companies to maintain their 
invested capital and surplus 
in the State. Bills embody- 
ing this and other recommen- 
dations have been introduced 
in the Legislature. 

Mr. Van Schaick’s report 
asserts that there can be no 
doubt that the difficult situ- 
ation facing some insurance 
companies is the result, in 
part at least, of speculative 
activities in the past. The 
Insurance Department, he 
says, has taken the position 
that speculation or trading 
activities with funds of in- 
surance companies should 
cease. He says: “The law as 
to life insurance companies 
contains satisfactory restric- 
tions on investments. As to 
other types of companies two 
courses are now available: 
to leave the insurance law 
unchanged until a condition 
of stable equilibrium has been 
reached or to. make amend- 
ments to the law at once 
which are prompted by a 
critical examination of past 
practices. It is the opinion 
of the department that the 


|latter course should be fol- 


lowed. ‘There exists no de- 
sire to force into liquidation 
any solvent and responsible 
company. All suggested 
amendments will be subject 
to the already existing pro- 
vision in subdivision 12 of 
section 16 which permits 


(Concluded on page 31) 


Fire Insurance 




















“STRENGTH IN DEEDS NOT SIZE” 











Photograph Courtesy Chicago Historical Society. 


fending the city of New Orleans and scored one of the most brilliant and decisive victories ever 
gained by an American army. This famous battle was fought after the treaty of peace was 


EZ troops led by General Jackson on January 8, 1815, used cotton bale barricades in =] Cc 
signed in Europe. 


ti 

MERICAN troops never displayed more courage and daring than 

in the defense of New Orleans. A small army composed mainly 

of unerring marksmen from Tennessee and Kentucky successfully re- 
pulsed all attacks of a much larger force. 


A small company of high ideals like the Eureka-Security Fire and th 
Marine is possible to give individual attention to agents and policy- or 
holders. Nevertheless this organization is large enough to write all 
lines liberally. It is old and has profited by its 68 years experience, yet ca 
it is young enough to continue to grow by giving that unusual service w 
which has characterized it from the start. 


The Eureka-Security Fire and Marine ; 
Insurance Company 


Established 1864 


Cincinnati Underwriters lauw 2 
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“THE COMPANY THAT KNOWS WHAT TO DO FOR ITS AGENTS AND DOES IT” 
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Meet to Study 


Seven Hundred Illinois In- 
surance Men Meet at 
Springfield 


SPRINGFIELD, ILL., Feb. 10. 
—The insurance agents and 
company executives of IIli- 
nois lent their endorsement 


Qualification Law | 


to,the idea of agency qualifi- | 


cation here last week in a} 


tremendous rally of manpow- 
er when approximately 700 
were on hand to learn how 
to qualify under the agents’ 
and brokers’ laws which go 
into effect March 1. 

Never before in _ Illinois 
insurance history have so 
many leaders in the field of 
property underwriting gath- 
ered in one place with the 
singleness of purpose which 
actuated the gathering here. 


The meeting was open to all | 


and was sponsored by the II- 
linois Association of Insur- 
ance Agents, for the produc- 


ers and three organizations of | 


company field men, the IIli- 
nois Fire Underwriters As- 
sociation, the Illinois Field 
Club and the Casualty Field 
Club of Illinois. 

Then, taking advantage of 
the huge _ representation, 
which taxed the hotel facili- 


ties of the Illinois capital, 
the agents and the two fire 
field clubs held mid-year 
meetings. 


The agency session was a 
one-day course of intensive 
instruction on the meaning 
of the laws, explanation of 
the application blanks, and 
on how to fill them out. 
Ernest Palmer, manager and 
general counsel of the Chi- 
cago Board of Underwriters, 
was the “school master” at 
the request of the Illinois di- 
vision of insurance and fol- 
lowing his explanatory talks 
he found himself the focal 
point of a barrage of ques- 
tions, which for the most 
part, were answered prompt- 
ly and explicitly, though a 
few were of such searching 
and technical nature their 
answers were left to the fu- 
ture and the experience of 
the Illinois insurance depart- 
ment in enforcing the impor- 
tant new laws. 

However, Harry W. Han- 
son, superintendent of insur- 
ance, Walter Hanson. Guy 
W. Hubbard and Phil Hutch- 
inson, were on hand from the 
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| Hanson, 
| gathering, gave positive as- | 


i ing. 


| 








G. M. Eddy Gets First 
License 


SPRINGFIELD, ILL., Feb. 
16.—The first license un- 
der the new brokers’ qual- 
ification law in Illinois, 
which goes into effect 
March 1, was issued last 
week to George M. Eddy 
of Chicago, who has been 
the outstanding leader in 
the fight for this bill for 
twenty years. There was 
an appropriate ceremony 
in the office of the super- 
intendent of insurance. 
License No. 2 went to 
Frank P. Lavin, president 
of the Insurance Brokers 
Association of Illinois. 











department. Mr. 
in a talk to the 


insurance 


surance that the laws will be 
so administered as to drive 
from the business of insur 
ance the unworthy and un- 
ethical producers. 


The task of enforcing the |- 


laws has been made all the 
|more difficult because of the 
fact that there is no appro- 
priation to use in behalf of 


appropriation that was in- 
tended was nullified because 
of legislative carelessness, 
while the brokers’ appropri- 
ation was passed success- 
fully. The entire producing 
force pledged its cooperation 
to the insurance department 
to aid it during the present 


emergency. 
There was a large delega- 
tion from the Insurance 


Brokers Association of IIli- 
nois on hand for the meet- 
Rockwood Hosmer, 
president of the agents’ asso- 
ciation, presided. 

A few of the 
deductions that were drawn 
from the questions follow: 

The application 
must be filled out in full or 
they will not be considered. 

A broker fills out but one 
application, while an agent 
must fill out an application 
blank in full for each com- 
pany represented. 

A life insurance agent, 
though exempt under the 
agents’ law, if he attempts 
to place lines of property in- 
surance, must be licensed as 
a broker. 

Solicitors must be 
fide employees of 
agents or brokers, their li- 
censes must be obtained by 


bona 


their employers, and the em- | 


ployers are directly respon- 
sible for the acts of the so- 
licitors. 


the agents’ law directly. The | 


important | 


blanks | 


either | 


| New Jersey News and Comment 











Assemblyman Lloyd L. 
Schroeder, Bergen County, 
has introduced a bill to curb 
the “too frequent” accident 
suits made by “guests” in 
automobiles 
involved in accidents. 
bill provides that persons 
invited “to ride in” automo- 
biles may not sue the owners 
for mishap injuries except 
on grounds of intentional or 
gross negligence on the driv- 
er’s part. It does not apply 
to fare-paying automobile 
passengers. Insurance com- 
panies claim that 25 to 30 
per cent of their losses are 





due to such suits. In the 
| past four years, Mr. Schroe- 
|der states that nineteen 





States have enacted legisla- 
| tion identical with is pro- 
| posed measure. 

* * * 

| Recent 
| fraudulent automobile claims 
| reveals the existence of a 
|huge ring. Additional con- 
spiracy indictments against 
sixteen Bergen and Passaic 
County men and women 
alleged to have participated 
in these operations, have 
been turned over to Judge 
Joseph A. Delaney, Passaic 


which may be| 
The | 


disclosures as to! 


| claim in Bergen County than 
elsewhere in the United 
States — the country-wide 
average cost being $365 
whereas in Bergen County 
the figure is $446. From 
1927 to 1930 (both inclusive) 
|the loss ratio on casualty 
business was ninety per cent. 
The special committee, in its 
report, stated that “it is 
clearly evident that the in- 
surance companies are en- 
titled to the increase in 
rates” and recommended, 
also, that the association ap- 
point a committee to meet 
similar bodies of the Bergen 
County Bar Association and 
the Bergen County Chamber 
| of Commerce to discuss and 
|ascertain reasons for the 
| high cost of accident claims, 


'and consider ways and 
|}means for correcting the 
| situation. 

In Bergenfield the Fed- 


eration of Tax Payers and 
Civic Associations of Bergen 
County have also taken ac- 
tion. There is considerable 
talk among agents and the 
public relative to placing the 
supervision of matters per- 
taining to rates on motor 
vehicles under State control. 


* * * 


Common Pleas, by the grand | 


jury. 
years it is believed that the 
ring has collected more than 
$250,000 in false claims. 


* * x 


The special delegation of 
three, consisting of Carl 
Bloecher, Rutherford, Alan 
Livingston, Englewood and 
John C. Conklin, Hacken- 
sack, appointed by the execu- 
tive committee of the Bergen 
County Association of Insur- 
ance Agents to confer with 
the National Bureau of Cas- 
ualty and Surety Under- 
writers on the matter of in- 
| creased motor vehicle rates, 

rendered its report. This 
showed that insurance com- 
| panies pay an average of $81 
more per personal injury 


During the last two | 


The New Jersey Associa- 
tion of Underwriters will 
hold its semi-annual meeting 
at the Stacey-Trent Hotel, 
Trenton on February 26. 
Included in the list of speak- 
ers are Governor A. Harry 
Moore, Leon Watson, rating 
expert, and William B. Cal- 
houn, president of the Na- 
'tional Association of Insur- 


j}ance Agents. 


| The insurance’ contract 
| covering liability and prop- 
| erty damage on all automo- 
| biles and trucks owned by 
| the Borough of Rutherford, 
| was awarded to Weed and 
| Bloecher Co., the lowest bid- 
| der—$2,000.68. 


* * * 








_F. G. Bush Elected Secretary 


| Frank G. Bush, comptrol- 
| ler, was last week elected a 
secretary of the Aetna In- 
surance Company and the 
| World Fire and Marine In- 
surance Company, and vice- 
president of the Century In- 


|demnity Company. Mr. Bush 
lis a native of Chicago, and 
his wide experience includes 
| banking, railroading,  ac- 
| counting and the law, in ad- 
| dition to his 22 years of fire 
| insurance, all of which has 
| been spent with the Aetna. 


Fire Insurance 








You have heard “depression”’ speeches. 


You have read “depression” articles. 


You have dreamed “depression” night- 
mares. 

If you are ready now to forget “de- 
pression” and give a thought to faith, 
common sense and _ reconstruction, 
come with us through this page. 


First, some figures— 


By the end of 1930, the national wealth 
of America had reached the astounding 
sum of one hundred and ninety dillions— 
one hundred and thirty-four billions more 
than in 1914, an increase of 71%. 

In our savings banks and trust com- 
panies, we have stored up more than 
twenty-nine billions. 

In safe-deposit boxes, in private hiding- 
places of all kinds, we have a billion or 
two more, 

We have, ready for use, more than nine 
and a quarter million bales of cotton, 
valued at about three hundred millions; 
and four hundred and twenty-nine million 
bushels of wheat valued at more than 
two hundred and fifty-seven millions. 

We possess uncounted millions of feet 
of unused lumber, tons of unused coal and 
wool and steel. 


What do these stupendous figures 


mean ? 


That America has more resources 
than the next six nations—and can 


stand on its own economic feet. 


You have studied “depression” charts. 


Men and Women of America: 


RECONSTRUCTION 
Is in YOUR Hanps! 


* 


That, if these resources are put to 
work, instead of being allowed to lie 
idle, America will rapidly approach a 
normal condition and benefit all the 
other nations of the world by showing 


a way out. 





The Re-Employment Drive 
Is On, Too! 


11,000 cities and 


towns, local civic bodies, the 


In nearly 


labor organizations, employers 
in industry and commerce, and 
the American Legion, have 
joined together to put men and 
women back to work immedi- 
ately. They are succeeding— 
by adding work, by making 
work, by spreading work. Al- 
ready, community after com- 
munity has reported employ- 
ment increases. Each new em- 
ployee means a new purchaser 
for more products of more 
workers. That’s the circle 
which leads to prosperity. Go 
to your local organized head- 
quarters and ask what you can 


do to help. 














THE NATIONAL PUBLISHERS’ ASSOCIATION 


“As the most nearly self-contained nation, we have within 
our own boundaries the elemental factors for recovery.” 


From the Recommendation of the Committee on Unemployment Plans and Suggestions of the President's Organization on Unemployment Relief) 







Let's put this wealth 
NOW! 


We're going to put this wealth to 


to work 


work—we're going to do the sort of 
thing we did in 1921. Back there, 
three years after the war, when the 
country was in the depths of economic 
despair, the War Finance Corpora 
tion helped lead us into the light of 
an unprecedented period of prosperity. 

‘““We steadied the situation,” said 
Eugene Meyer in the reconstruction 
year of 1922, “by taking over the 
slower loans that were good, remov- 
ing the necessity for forced liquida 
tion and putting the banks in position 
to carry their customers for a longer 
period and to make new loans where 
adequate security could be obtained. 
But our loans have done more than 
this—they have provided that element 
which is so necessary in all businesses 
—the element of con fidence.” 

The Reconstruction Finance Cor- 
poration, of which Mr. Meyer s& 
Chairman and General Charles G. 
Dawes is President, has been empow- 
ered to use a vast fund of two bib 
lions of dollars to relieve credit 
stringency, to strengthen the sinews 
of business and to restore faith. 


Let’s get behind it and push! 
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The Public Fire Annual 
Statement 


The annual statement of | 
the Public Fire Insurance 
Company of Newark, N. 3.4 
reveals the company with 
assets as of Dec. 31, 1931 of 
$5,710,123. These assets con- 
sist of bonds and _ stocks 
(valued according to the 
Convention ruling) amount- 
ing to $3,960,117, mortgage 
loans of $392,100, agents’ 
balances totalling $1,017,652, 
cash in banks and office to | 
the amount of $245,641, in- 
terest accrued of $41,769 and 
amounts due from other | 
companies, $52,845. 

Of te liabilities, the un- | 
earned premium reserve 
amounts to $2,568,888. Other 
reserves are for losses in 
process of adjustment, $491,- | 
538 and for taxes, etc., $449,- 


Kentucky Commissioner 
Attempts Suicide 


Bush W. Allin, insurance 
commissioner of Kentucky, is 
reported to be in a serious 


| condition as a result of an 
attempt at suicide at Har-,| 


rodsburg, Ky., Tuesday morn- 
ing. 


above reserves, the company 
shows a net surplus of $1,- 
200,497, which, plus its paid 
up capital of $1,000,000, 
gives the company a surplus 
to policyholders of $2,200,- 
497. 

Arthur T. Vanderbilt is 
chairman of the board and 
Fred A. Rye is _ president. 
Other officers are William T. 
Baird, Jr., treasurer; D. N. 
Iverson, vice-president; Ulic 
S. Atkinson, vice-president 
and secretary, and James W. 


Would Limit Company 
Investments 
(Concluded from page 27) 


presently held unauthorized 
investments to be disposed of 
not later than July 1, 1933, 
or before the expiration of 
such other periods of time as 
may be fixed in writing for 


| that purpose by the super- 


intendent of insurance. 

“The unearned premium 
reserve and the loss reserve 
funds of fire, casualty and 


| marine companies are in the 
| nature of trust funds. They 
| are set up for the benefit of 
| policyholders 


who are en- 
titled to the same protection 
already afforded the holder 


| of life insurance policies un- 


der section 100. The invest- 
ment of a substantial per- 


31 


|mium and loss reserve funds 
| should be restricted to the 
same type of securities now 
prescribed for the minimum 
capital of companies other 
than life and the assets of 
all life insurance companies. 
Many companies have of 
their own accord accommo- 
dated themselves to such re- 
quirements. Others should 
be required to do so.” 
| He also expressed the opin- 
| ion that a limitation of a to 
tal investment in institutions 
| with assessable stocks to 5 
| per cent of the invested as- 
| sets of any insurance com- 
| pany seems reasonable. 

In discussing acquisition 
|} costs Mr. Van Schaick says 
that unless the factor of pro- 
duction cost can be stabilized 
}and controlled the depart- 
ment’s jurisdiction over rates 
will have an inherent weak- 





200. After establishing the | Knox, vice-president. centage of the unearned pre- | ness. 


SUPPLEMENT TO EARLY REPORTS OF FIRE INSURANCE COMPANIES 


The following figures from statements of Fire Insurance Companies covering the years 1931 and 1930 have been 
compiled from returns made direct to THE SPECTATOR. Securities are included in assets and surplus in 1931 according 
to June 30 valuations, unless otherwise indicated. (Reports of other fire companies, 57 in all, appeared in THE SPECTATOR 
of Feb. 4 and 11. 


= _-- + = ——— — 
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Dividends Paid 


Net Surplus 
December 31 


Total Admitted Assets 
December 31 


bor ' 


Capital Net Premiums Written 


Paid In 


1931 | 1930 93 1930 | 1931 | 1930 | 1981 


Name and Location of Company 





$ $ $ $ $ 
i | } 

125,218 129, 200 
3,433,573) 480, 000) 
} 1,631,665! 375,000) 250,000 
592} 9,325,841| 3,113,921] 4,322,917] 1,616,664) 1,550, 952 480, 000) 480, 000 
"255| 34.103. 574,038] 9° 141.435] 12.148.507| 13.614. 54.021| 8,295.061| 1,337,496] 1,338,405 
2) 53, 285) 7 379, 733 40,000 
396, 953 60,000 
240,000 


| 

Aero, New York... 500, 000) , 608) , 108, 68! 75 259, . 203, 118 
Agricultural, Watertown 3,000, 000) 320} 
Alliance, Philadelphia... . 1,000, 000 617 
American Alliance, N. Y 3,000, 000) 
American, Newark, N. J.. .. 6, 687,480) ; 
American Natl. Fire, Columbus, 0 500, 000) , 254 
Assoc. Reins. Co., New York 400,000} 1,536, 164) 
Bankers and Shippers, N. Y 1,000,000) 5, 442, 462 
British General, London 1400, 000) , 188) 
County Fire, Philadelphia 1,000, 000) ,340 

cial Union Assur., London 1400,000) 12,638, 948) 
Commercial Union Fire, N. Y | 1,000,000) 2,658,118) 
Ditie Fire, Greensboro, N. C 500,000) 1,546, 158 
Farmers’ Fire, York, P: Mutual 2,695, 844) 
Great American, N. Y...... 16,300,000) 51,068, 680 
Hartford County Mut., Hartford Mutual 361, 054! 
Imperial Assurance, N. Y 1,000,000} 4,031,862) 
Insurance Co. of No. Amer., Philadelphia | 
London & Prov. M. & G., London | 
Massachusetts F. & M., Boston 
Mercury, St. Paul, Minn.. 
National F. & M., Elizabeth, N. J 
National Automobile, Los Angeles 
New Zealand, Auckland. 
Northern, New York. . 
Old Dominion Fire, Roanoke 
Pacific Fire, N.Y... 
Palatine, London... 
Public Fire, Newark, N. J 
Provident Fire, N. H 
Philadelphia F. & M., Philadelphia 
Retailers Fire, Oklahoma City 
n American, N. Y 
South British, Auckland 
&. Pan! F. & M.. St. Paul 
Transportation Mut., Philadelphia 
United Firemens, Philadelphia 
Universal, Newark. 
Yorkshire York... 


479,971 


69,000 
220,000 


& 


"393 2536) 425. 54.9 235.322} 214.138 
517| 7,169,387} 7,410, 4099 818.121) 4,173,023]... ‘| 
485, ‘915. ‘003, ‘074.8 565.975 80. 000, 
h600 , 760 5 5 r 
k1, 576, 656 
mi0, 066,951 
62) 394. 439) 
p68. 112 
*bb28 044,933 
715, 194 
35, 233 


100,000 


- 


wo or Or Gr cw BS bp ¢ 
a bp = 
Oo 


mn) 
Sh 
ed 


"80,000 


2,608,000) 2,608,000 


“""100,000| 975,000 
3,000,000, 3,074,472 


= 


ee ne 
hewn we . bone . ene 





100,000} 100, 000 
1,000, 000) = 
500,000 
250, 000 
$400, 000) 
2,000, 000 
500, 000 


60,000 
a4, 577 


> 60, 000) 
910,510) 09, 479 
255,986|........ 
320, 000| 

50,000 
220; 000) 


320,000 
67,500 
240, 000 


1,817,691) 
144, 750 
1,607,819 
865, 633) 
3,020,361). . 
500, 000) , 26 513, 429 52, ‘ 98, 430)... 
1,000,000} *4; 950; 196 . *1, 455. 908,591} 1,448, 6 863, 597| 
200, 000 370,372) 378,7 170, 373 3 : pveceveses 

1,000,000 5 ‘ wl, 224, 943} 

1200, 000 681, 869) 

4,000, 000) *2 *13, 117,510 

Mutual *2,110, 308 , 
1,000, 000) 2538,229} 1,395, 928 
1,000,000 7452, 659) : 2, 
1200, 000) 1,999,598! 2 


50, 000 


125, 000! 














1 
: 100, 000 
oa i 62 153, 125 
1,346, 042 , 484, 355!... ee ‘ 


e Excluding 
h Excluding re- 
serves for building depreciation, $30,047, ecurity values, $47,049. | Assets 

ding depreciation, $ 7, and security values, $ cos. to Great American Investing Co., Inc., whose assets were on 





- ee to ee OO 


2°81! 2.377.720 





«..., Includes securities at Dec. 31 valuations. {Statutory deposit. a Dividends to policy te ote a. See, 
iuctuation reserve 000,000. L Exel ing ctuati serve, $150,000. g Excluding 9<0UU, a n : 
bullion Aneoos wot ae By ag k Excluding $201,942 reserve for security fluctuation. 


and surplus reduced by transfer of shares of certain affiliated ins. : 

Dec. 31, 1930, $9,270,040 and all of whose stock is held for the benefit of the Insurance Company's stockholders. m Excluding $4,- 
000,000 fluctuation reserve and $500,000 special reserve. p Excluding reserve for depreciation of securities (difference between con- 
vention prices and actual market prices Dec. 31), $899,462. q Excludes stock dividend, $500,000. r Excluding $250,000 penerve por 
market fluctuations. s Excluding $220,218 reserve for difference between convention values and actual market values of securities. 
tExcluding $1,287,205 reserve for security values. u Excluding reserve of $258,699 for depreciation of securities (difference between 
convention and Dec. 31 values). v Excluding reserve, $200,000, for depreciation in security values. w Excluding $300,000 reserve for 
market fluctuations. z Excluding $829,524 reserve for depreciation of securities (difference between convention and actual Dec. . 
market values). aa All business reinsured. bb Excluding $15,242,279 set up as liability reserve being difference between June 30 an 
Dec. 31 values. cc Entire liability reinsured in the Phoenix Ins. Co. of Hartford. 
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Insurance Man 


NE man in a thousand may be a real insurance 

man. In learning insurance, he discovered it. 
He feels its importance to the social structure. He 
sees his importance as its missionary. When he calls 
he is not a fighter, but a teacher. He turns “no” 
into ‘why should I’’, and he enjoys a sale because 
he has done a service. 

Any insurance company will go the limit to find 
that man, but it is not easy. He may be a boy in 
college. He may be an agent who has bucked general 
indifference without help from his company. If his 
connections have been satisfactory, he is now successful. 

We at Camden are insurance men. We talk shop 
at night. We argue together over luncheon, We are 
successfully helping to build a bigger Camden Fire. 
We want help. And we will give help 

Camden underwrites all fire and inland marine 
risks. Its policies are fair. Local agents are protected 
Its field agents are active. Its advertising is forceful. 
And its spirit is growth. 

Writea letter. Talk about yourself, your town, the 
business you would like to write. Then we at Camden 


will go far to interest ycu 


7M 
ee 
x ail M 


vA 


CAMDEN FIRE 


INSURANCE ASSOCIATION 
Camden, N. J. 
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AMERICAN 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 


Old Line Legal Reserve 
Established 1899 


HERBERT M. WOOLLEN, President 
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A MEMO FOR 1932 








@ “Life insurance commands today a higher measure 
of public esteem and confidence than it has ever before 
enjoyed. It is universally recognized as the financial 
program whose dependability is beyond comparison with 
any other form of investment. But—{ the sale of life 
insurance will be accomplished in satisfactory volume 
this year only by more sustained and wisely planned 
efforts than underwriters have ever been wont to 
employ.” 

Agents of the Peoria Life are well situated to take 
advantage of the favorable public attitude toward life 
insurance, and to quicken their endeavor to the pitch 
needed for creditable success in 1932. Their resources 
include a thorough educational groundwork in life in- 
surance and selling—a wide variety of policy plans to 
meet every insurance need of men, women, and children 
—a closely scheduled calendar of stimulating activities 
to inspire their most profitable efforts—the prestige of 
a sound, well established company with an enviable repu- 
tation for service—an unusually warm and responsive 
spirit of cooperation between home office and field. 


Peoria Life agents are equipped to meet both the op- 
portunities and the problems which 1932 presents. 


Peoria Life Insurance Company 
Peoria, Illinois 
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New Comprehensive 
Automobile Policy 


Issued by Insurance Com- | 


pany of North 
America 


The new comprehensive au- 
tomobile policy issued by the 
Insurance Company of North 
America contains no elab- 
orate definition of individual 
perils such as fire, theft, col- | 
lisions, etc., but is 
adequately to protect the as- 
sured against any insurable 
loss or damage to his own au- 
tomobile subject to certain 
definite exclusions. 

In explaining the new pol- 
icy the company points out | 
that the average automobile | 
owner carries insurance pri- 
marily to protect himself 
from the more serious losses 
as distinguished from trifling 


ones and if obtainable at a 
reasonable premium would 
undoubtedly prefer to assume 
these small losses himself 
and broaden the scope of the 
coverage to include all insur- 
able causes of serious losses. 
To enable this responsible 
class of owners to accom- 
plish their purpose, which is 
quite in line with sound in- 
surance practice, the compre- 
hensive form provides a 
choice of ““Deductibles,” 
which the assured can select 
to suit his individual require- 
ments. These deductibles of 
$25, $50 or $100 will apply 
to every loss under the pol- 
icy. On the basis of any of 
these deductibles the premium 
cost will be moderate consid- 
ering the broad coverage af- 
forded. 

The National Automobile 


Underwriters Association 


| 
| 
| 


planned | 





C. |. Brown Acting Deputy 
Commissioner 


FRANKForT, Ky., Feb. 
16.—Dan Talbott, State 
auditor, has appointed 
Charles I. Brown, of 
Bloomfield, to be acting 
deputy insurance commis- 
sioner. Mr. Brown has 
been connected with the 
Insurance Department for 
eight years. 











Fine Showing by Hartford 
Steam Boiler 

The annual financial state- 

ment of the Hartford Steam 


ance Company, of Hartford, 


| receives a column of favor- 


able comment by Cydric W. 
| Foster, financial editor of 
the Hartford Times, in a re- 
;cent issue of that paper. 
Total premiums written in 


| 1931 were $5,353,015. Under- 
| writing profit for the year 
| was $705,920 and total earn- 


| Company, a member of the! 
Fund Group, has | 
announced that the premium | 


has approved such a form for | 


optional use. 
proved for use 


It has been ap- 
in all Eastern 


States (which includes the 
New England States) and a 
majority of the Western 


States, but it is not approved 
for use either in the 
ern States, including Vir- 
ginia, or on the Pacific Coast. 


For the year 1931 Engle- 
wood, N. J., reports 341 fires 
With total losses of $33,331. 
This is $7,300 less than the 
previous year. In addition to 
auswering direct alarms the 
fire department 


fire hazards. 
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South- | 


| dental 


conducted | percentages 
6655 inspections of potential | Fireman's 


ings for the year were $1,- 
518,033, or better than 50 
per cent on the capital of 
$3,000,000. The surplus is 
$4,127,023. Mr. Foster points 
out 
merely met the requirements 
of Connecticut the 

would have been $6,127,023, 
and had the National Conven- 
tion of Insurance Commis- 
sioners’ 
surplus would have been $7,- 
274,070. The company vol- 
untarily set up a deprecia- 
tion reserve of $2,000,000. 





Occidental Insurance Co. 


President J. B. Levison of 
the Occidental Insurance 


Fireman’s 


income for 1931 was $802,- 
000, against $1,091,000 for 
1930. The income from in- 
vestments was $172,086, 
against $168,358 the previous 
year; assets, $3,811,706, 
against $3,790,000, and un- 
earned premium _ reserve, 
$849,832, against $886,000. 
The policyholders’ surplus 
amounted to $2,698,331, 
against $2,778,000 last year. 
This, President Levison ex- 
plained, reflected the reduc- 
tion in premium income and a 


shrinkage in security values. | 
The investments of the Occi- | 
Company | 


Insurance 
consist of 83 per cent in 
bonds and 17 per cent in 


stocks, which are exactly the | 


of the entire 
Fund Group 


five companies. 


that had the company | 


value been used the | 


of 


| Associated Indemnity 





Companies Acquire Many 
New Agencies Dur- 
ing Year 





SAN FRANCISCO, Feb. 15.— 
The Associated 


Fire & Marine of San Fran- 
cisco acquired many 
agencies last year without 
development expense through | 
|taking over the business of 
many other companies, 





panies issued in San Fran- 
cisco by President C. W. 
Fellows. 


capital of the two companies 
remained at $1,000,000 and 
|the surplus and voluntary 
reserves amounted to $1,654,- 

783.86, based upon security | 
valuations according to those | 
| values established by the Na- 


|ance Commissioners as of 
| Dec. 31, 1931. 


While the premium income 


surplus | 
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and Fire & Marine | 


Indemnity | cial 
Corporation and Associated | Mr. 
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Plan Your Work 

Then Work Your Plan 
We all have ambitions for 1932, but 
the best way to realize them, is to give 
careful thought now, to planning the 
most efficient way to accomplish these 
results. When you decide this, stick 


33 


| Pleased by Appointment of 
H. S. Landers 


INDIANAPOLIS, Feb. 16.— 
Casualty and fire agents in 
| Indiana were much delighted 
with the announcement of 


the appointment of Howe S. 
| Landers, formerly of Indian- 
| apolis as president of the 
| Metropolitan 


Casualty of 
New York and the Commer- 
Casualty of Newark. 
Landers formerly was 
with Landers & Landers 


new | general agents for Indiana 
| and Kentucky and 51 coun- 


ties in Illinois for the Met- 


|ropolitan Casualty. As pres- 
ac-|ident for one term of the 
| cording to a statement on 
| Boiler Inspection and Insur- | the transactions of the com- |tion he did much active 
work 
| the insurance interests of the 
| State. 

In his statement Mr. Fel- | 
lows said that the combined | 
| decreased 7 


Indiana Insurance Federa- 


toward consolidating 








per cent, ap- 
proximately, the unearned 
premium reserves of each 
|eompany was substantially 
increased owing to the great- 
er volume of automobile and 


| miscellaneous lines written 
| tional Convention of Insur- | during the past 


year and 
which require higher re- 
|serves than compensation 
| business. 
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P. F. & M. Service is a valuable 
asset in helping you plan your work 
and work your plan. 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE 


Fire Insurance 
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o AMERICAN 


RE-INSURANCE C2 
New York 


67 Wall Street 





December 31, 1931 
CAPITAL 
Surplus . 


Voluntary Reserve for Depreciation on 
Securities and Other Contingencies 


Reserve for Losses 
All Other Liabilities 
Total Assets 








Insurance Commissioners’ Conv 


$1,000,000.00 
2,603,226.41 


1,000,000.00 
2,264,797 .05 

774,647.30 
7,642,670.76 
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Liberal Treaties Correspondence Invited 
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ACCIDENT—-BON DING — MISCELLANEOUS 


Bennett Speaks 
on Cost “ Mystery’ 


, 


Tells Toledo Agents 20% 
of Cost Expenses Un- 
chargeable 


ToLtepo, OHIO, Feb. 16.— 
Declaring that upward of 
20 per cent of the expense 
charged by companies to ac- 
quisition costs went to branch 
office maintenance and field 
supervision costs, Walter H. 
Bennett spoke before the 
Toledo agents’ association 
annua! dinner here last night 
on the producing agent’s po- 
sition in the acquisition cost 
disputes. He titled his 
speech “The Acquisition Cost 
Mystery.” 





| 


Illinois Association Head 


ee 


llinots Agents 


clare New Rates Not 


Demand 


Suspension of New Auto Rates 


Resolution Adopted at Mid-Year Meeting in Spring- 
field Calls Also for Revised Merit Rating Plan; De- 


Uniformly Approved by 


Companies; Protest Short Notice 


SPRINGFIELD, ILL., Feb. 16.—Immediate suspen- 





Rockwood Hosmer 





U. S. Cuscasitats Co.’s 


} 


sion of the recently increased scale of automobile 
public liability and property damage rates, and 
adoption of a revised merit rating plan, was urged 
in a resolution adopted by the Illinois Association 
of Insurance Agents at its mid-year meeting here 
last week. The convention followed a huge rally 
held to instruct the producers with the new agents’ 


and brokers’ qualification laws. 
} The resolution on rates 








Statement for 1931 


Mr. Bennett told his audi- | 


ence that he had learned 
through an “illuminating 
private document” that the 
casualty and surety com- 
panies reporting to the New 
York Insurance Department 
in 1930 spent $34,464,005 
over and above agents’ 
commissions and charged it 
to acquisition cost. This fig- 
ure, said Mr. Bennett, 
amounts to 5.3 per cent of 
the entire premium ate, 
leaving but 20.8 per cent 
properly accounted for as 
agents’ commissions. 


Agent’s Income 

He reviewed the years dur- 
ing which rates were de- 
creased by the companies, 
and observed that no effort 
had been made at that time 
to “peg the agent’s pay at a 
given dollar income. Now 
that rates on certain lines are 
are being increased,” he con- 
tinued, “there is quite an agi- 
tation that the percentage of 
commission paid ought to be 
lowered in order that the 
agents should receive no addi- 
tional income thereon irre- 
spective of services rendered 
or money received.” 

Mr. Bennett pointed out 
that the agent’s income at the 
present time was being seri- 

(Concluded on page 41) 
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Substantial Surplus Shown by 
New York Company in 
Annual, Report 


The annual statement of 
the United States Guarantee 
Company, New York, as of 
Dec. 31, 1931, shows the com- 


989,524. 
holdings in stocks and bonds 
(valued in accordance with 
| the ruling of the 
| Convention of Insurance 
| Commissioners) are as fol- 
| lows: United States Govern- 
| ment bonds, $1,480,067; State 
|and municipal bonds, $387,- 
| 107; railroad bonds and 
stocks, $1,177,460; 





622,518, 
bonds and stocks, $1,969,689. 
Other assets include cash in 
banks and office amounting to 
$742,793; premiums not over 
three months due of $546,489; 
accrued interest, $36,525; re- 
insurance receivable of $5,- 
298, and accounts receivable 
totaling $21,679. 

Of the liabilities, the re- 
serve for unearned premiums 
is dominant, amounting to 
$1,879,171. The company 





pany to be in possession of | 
total assets amounting to $7,- | 
Of these assets, the 


National | 


public | 
utility bonds and stocks, $1,- | 
and miscellaneous | 


| Accident Bureau to Meet 
The annual meeting of the 
| Bureau of Personal Accident 
| and Health Underwriters 
| will be held in the Waldorf- 
| Astoria, New York City, on 
March 4, according to the an- 
|}nouncement of F. Robertson 
Jones, secretary-treasurer. 


| 








has a reserve for losses and 

|claims amounting to $1,432,- 
547; reserve for loss adjust- 
ment expenses of $24,147; 
funds set aside for commis- 
sions and brokerage, $116,- 
673; Federal and State taxes, 
$113,944; reinsurance _re- 
serve, $80,553, and accounts 
payable, $40,990. 

The company has set up 
voluntary reserve for contin- 
gencies of $300,000. It also 
has set apart a security val- 
uation reserve of $1,327,746, 
being the difference between 
the “Convention” and mar- 
ket values as of Dec. 31, 
11931. After setting up all 
| the above reserves, the com- 
| pany shows a surplus of $1,- 
673,753, which, plus its capi- 
tal, places the company’s 
surplus to policyholders at 
2,673,753. If to this figure 
is added the special valua- 
tion reserve, one may say 
that the total surplus funds 
apart from anticipated ex- 
penses amounts to $4,001,499. 





was the most outstanding 
j action of the association, 
| though many important prob- 
| lems were discussed. It was 
| prepared by the automobile 
and casualty committees and 
upon adoption was _ tele- 
| graphed immediately to the 
| National Bureau of Casual- 
|ty and Surety Underwriters. 

The resolution pointed out 
| that the new rates are not 
| meeting with the uniform ap- 
| proval of the companies as 
| witnessed by recent resigna- 
tions from the bureau, and 
declared that the non-bureau 
stock companies and the mu- 
tuals and reciprocals are cap- 
italizing on the increase to 
raid the business of the bu- 
reau company agents. 

The agents propose that 
their merit rating plan be 
made effective March 1, 
whereby 10 per cent of the 
property damage and public 
liability premiums would be 
returned to the motorist at 
the end of the policy year 
providing there were no 
claims paid under the policy. 
Thus the motorist must earn 
the refund instead of having 
it allowable at the beginning 
of the policy term upon his 
representing his driving rec- 
ord as clear. 

The agents also protested 
against the short notice al- 


(Concluded on page 39) 
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Successor to “Worse Than War,” 
a book that rendered a 


distinct service 


















Dew that are challengingly presented in the form of 
figures and charts on America’s automobile accident death and 
injury toll in 1931—that are not only impressive but interesting as 
well—have just been put together in a comprehensive analysis. 


Published under the title—**Tremendous Trifles” —this new 





+ 


book is a successor to “‘ Worse Than War.’ 

The facts on America’s automobile accident experience 
presented in “‘Worse Than War” were of value to many persons. 
Thousands of copies were distributed throughout the United 
States, and more than a million copies of a small edition were 
supplied to insurance men and the public as a contribution by 
insurance to the solution of a most serious problem. 

The analysis for 1931 is even more detailed, more pertinent, 


and more suggestive of the fundamental remedy. 
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Tue TRAVELERS INSURANCE COMPANY Tue TRAVELERS INDEMNITY COMPANY 
Tue TRAVELERS Fire INSURANCE COMPANY 
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Whe Thert Vr 
Coy Pat Merny be 


R. SAMUEL GOLDWYN, one of | 
M the Hollywood entrepreneurs who 
is at present busily engaged in build- 
ing a reputation for producing only | 
that which is artistic and intellectual! | 
on the silver screen, is drinking deep 
of success. His production of Sinclair 
Lewis’ “Arrowsmith,” is being so lustily | 
hailed throughout the East as a cri- | 
terion of cinematic effort that it has 
even been taken to the breasts of the 
tall derby group who have snooted the | 
movies as a vulgar necessity. 


* . - 


NE would suppose that this would | 
QO all be very amusing to Red Lewis. | 
Not so. To the embarrassment of all 
his staunch supporters the American | 
rebel has rallied beautifully, so it 
seems, to support the inevitable bally- 
hoo which accompanies the picture. He | 
is seen in the rotogravure sipping tea 
with Mr. Goldwyn, and his pronuncia- 
mento that the production was “mag- 
nificent” appeared in half page adver- 
tisements in all the New York dailies. 


* * o 


T is somewhat unnatural for one of 

his “staunch supporters” to enter | 
the lists against Red, and a rather hol- 
low gesture at best, but it is my not so 
humble opinion that as an interpreta- 
tion of the splendid novel, the film is 
far from magnificent; it is mediocre. 
Though it has the usual brilliancies of 
photography, setting, and direction, | 
and the rest of the technical equipment 
in which Hollywood alone excels, it 
sinks pretty low in dialogue, acting, 
and general rendition of the Lewis 
theme. Out of a maze of expensive 
actors, Claude King, who plays the 
pompous Tubbs, director of the McGurk 
Institute, seems the only one familiar | 
with the author’s intentions. Ronald | 
Colman in the title role is in his best | 
drawing room manner, as witty, as ro- | 
mantic, and as dapper as Sinclair 
Lewis’ dull, unimaginative, single pur- | 
posed, and human Martin Arrowsmith 
could never be. 


* * * 


| 

: chief error is, I think, that | 
Sinclair Lewis is too much of a| 
earicaturist for the California people. 
One could hardly expect to render in 
the unseeing eye of the camera, the | 
comic strip sketch that Lewis has 
drawn of the American scene. His 
style has been described as that of an 
unusually gifted reporter, with no par- 
ticular opinions of his own, but with 
the genius of creating very specific 
opinions in the minds of his readers. 
The movies have no talent for this sort | 
of thing, and so their attempt is some- | 
thing of a bust. 
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| congress is held. 


PEOPLE 





AND 





IN CASUALTY INSURANCE 


Pians for the annual 
Casualty Sales Congress at Chicago 


| ° . 
| are being made by the executive com- 


mittee of the Casualty Field Club of 
that city, under whose auspices the 
The congress al- 
ways draws a big attendance of local 
agents, and with increasing interest 
in the selling of new insurance it is 
believed that the 1932 congress will 
set a record. It will be held Mon- 
day, May 9. 

The program, as usual, will cover 





four important subjects. In addition 
there will be a notable speaker at the 
noonday luncheon. The talks will be 
practical and aimed at selling profit- 
able lines of insurance at the pres- 
ent time. 
speakers will be made from time to 
time before the date for the congress. 
The sessions are open to all without 


Announcements of the 
any admission charge. 


National Surety Company 
in January wrote the largest volume 
of net premiums ever written by the 
company in any single month. Net 
premiums on written in 
January, 1932, amounted to $2,311, 
105 or an increase of $304,808 over 


business 


January, 1931, officers of the com- 
pany feel that this record is evidence 
of improved conditions and bears out 
their recent predictions that the de- 
mand for services of surety com- 
panies will increase. Opportunities 
for agents of such companies they 
say are more encouraging than ever 
before in the history of the business. 


Hany Gill Hoffman, 


of Mt. Sterling, Ky., operates what 
we believe is the only one man Cham- 
ber of Commerce in captivity. Be- 
sides being head of the Hoffman 
Life, Accident and Casualty Insur- 
ance Agency, he is president, treas- 
urer, chairman of the board of di- 
rectors, secretary membership, et al, 
of the Mt. Sterling Chamber of Com- 
merce which he promoted several 
years ago. He pays his dues regu- 
larly, furnishes his office, pays his 
private secretary, holds a meeting 
once a month, keeps extensive min- 
utes of the meeting, and keeps up the 
Chamber’s correspondence. He is 
the proud possessor of the only mem- 
bership certificate in the town. 
When the organization was first 
promoted, Hoffman was supported by 
several of the town’s business men, 
and the Chamber became the envy of 
other Bluegrass cities. It was re- 








sponsible for the construction of a 
nine hole golf course; it paid the ex- 
penses of a good roads bond issue; 
fostered the building of a hospital, 
encouraged the erection of a $150,- 
000 hotel, secured an important reduc- 
tion in freight rates, and installed 
more brick paved streets than any 
town of its size in the South. But in 
spite of all this forthright activity, 
enthusiasm in the Chamber lagged, 
and Hoffman now carries on alone. 
His spirit and determination may lead 
to the revamping of the body before 
very long, it is said. 

He doesn’t think that his activity 
is unusual and likes to sav, “A one 
man band is better than no band at 
all.” 


Gasualty, Surety, Etc. 














FINANCIAL STATEMENT 


OF THE 


UNITED STATES GUARANTEE COMPANY 


90 JOHN STREET, NEW YORK, N. Y. 
as of December 31, 1931 








ASSETS | LIABILITIES 
*United States Government Bonds...... $1,480,066.88 Reserve for Unearned Premiums ...$1,879,170.73 










ence between “Convention” and market 



















_ values as of December 31, 1931....... 1,327,746.01 
Premiums, not over three months due... 546,488.74 $5,315.770.60 
Reinsurance Receivable ............ 5,297.50 Capital Paid In............$1,000,000.00 
eee 36,525.48 Surplus ............... --+ 1,673,753.15 
Accounts Reeeivable ............... , 21,678.50 Surplus to Policy-holders........... .. 2,673,753.15 









Wiel Meats... 2. oc cvecssst. $7,989,523.75 Total Liabilities..... _..$7,989,523.75 
















*Valued in accordance with ruling of National Convention of Insur- 
ance Commissioners at the average market price of June 30, 1931. 




















°c . 2 Reserve for Losses and Claims...... .- 1,432,547.27 
— and Munisipal Bonds............. 387,107.24 Reserve for Loss Adjustment Expense. . 24,147.38 
*Railroad Bonds and Stocks.......... .. 1,177,460.00 | Commissions and Brokerage........... 116,672.86 
e , 7 . 9 Federal and State Taxes............. 113,943.70 
Public Utility Bonds and Stocks. .... .. 1,622,517.50 =< 80'552 58 
*Miscellaneous Bonds and Stocks... .. .. 1,969,589.39 Accounts Payable ............... 40,990.07 
Cash in Benks..............$740,492.52 Voluntary Reserve for Contingencies. . 300,000.00 
Cash in Office.. .... 2300.00 742.792.52 Security Valuation Reserve being differ- | 















CASUALTY & SURETY 
EXCESS COVERS 
REINSURANCE 










No Depression for This Man 





He sells something that 
everybody needs—the protec- 
tion afforded by United Life 

liciles which contain ALL 

N ONE CONTRACT: 


LIFE INSURANCE WITH 

DOUBLE AND TRIPLE IN- 
DEMNITY FOR ACCIDEN- 
TAL DEATH. 


NON - CANCELLABLE, 
NON-PRORATABLE WEEK- 
LY ACCIDENT INDEMNITY. 


wAlvee. hey 4 PREMIUMS 
FOR AND PERMA- 
NENT DISABILITY. 






















THE 


EXCESS 


INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 













In addition to attractive 
policy contracts in the form 
of ordinary life, limited pay- 
ment life, endowments, month- 
ly income, educational endow- 
ments, and juvenile insurance 
he offers 


THE INCOME INDEMNITY 
CONTRACT — THE NEVER 
FAILING SUBSTITUTE FOR 
THE SALARY CHECK. 


His advice to ambitious 
agents is this: Get in touch 
immediately with 


























Executive Offices: 
84 WILLIAM STREET 
NEW YORK CITY 

NEW YORK 






United Life and Accident Insurance 
Company 


Home Office: United Life Building 
CONCORD, NEW HAMPSHIRE 














































Telephone: BEekman 3-0890 Eee EN COS fe Le eRe er 
a OOOOOeeeSGSGSGSSG 
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To Wage Court Fight 
for Depository Rights 





Penna. Sureties Want to 
Establish Ruling on 
Preferred Credit 





PHILADELPHIA, Feb. 15.— 
The matter of depository 
bonds, a sad subject with 
surety companies these past 
two years, May soon crop up 
in the Philadelphia and Penn- 
sylvania courts. 

Under a decision of the 
Pennsylvania Supreme Court, 
the State is a _ preferred 
creditor of a bank and is en- 
titled to the full amount of 
its deposit. Some years ago, 
one of the companies, after 
paying the State the amount 
of its deposit in a closed 
bank, sought to collect the 
full amount after the State 
had transferred its claim to 
the company. In the suit 
that followed the State Su- 


preme Court upheld the 
lower court in the decision 
that the State could not 


transfer its status as a pre- 
ferred creditor to the com- 
pany. 

Casualty and surety com- 
panies claim that as sureties 
for the State, they naturally 
take over the prerogatives of 
the State. Some of the com- 
panies are delaying paying 
claims, although the law 
specifies that claims must be 
paid within sixty days after 
the bank closes. 

Both matters are being 
discussed by attorneys of the 
State Banking Department. 
It is expected that they will 
take the case to court to se- 
cure a definite ruling. 





W. W. Alexander Dead 


BALTIMORE, Feb. 13.— 
Walter W. Alexander, vice- 
president of the insurance 
brokerage firm of Poor & 
Alexander and a member of 
a socially prominent family, 
yesterday was found dead in 
his home here. 

Mr. Alexander was a 
native of Charles Town, 
W. Va., and came to Balti- 
more as a young man, to 
enter the insurance business 
a8 secretary of the Citizens 
Fire Insurance Company. 
With Harry T. Poor he or- 
ganized the brokerage firm 
about 17 years ago and rep- 
resented a number of leading 
casualty, fire, marine, bond- 
ing and life companies. 
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General Accident’s 
Assets Increase 
Financial Statement of 
United States Branch of 
British Carrier 





An advance in assets is 
shown in the financial state- 
ment as of Dec. 31, 1931, of 
the General Accident, Fire & 
Life Assurance Corporation, 
Ltd., of which Frederick 
Richardson is the United 
States manager with head- 
quarters at Philadelphia. 

The total admitted assets 
of the company are shown in 
the statement to be $25,248,- 


262. Of these assets the 
principal item consists of 
$19,334,219 in bonds and 
stocks valued according to 
the ruling of the National 
Convention of Insurance 
Commissioners. The com- 
pany also has real estate | 


valued at $1,129,575 and cash 
on hand and =in_ banks 
amounting to $1,136,841. 
First mortgages amount to 
$180,000 and the company 
lists other miscellaneous as- 
sets at $3,467,627. 


Of the liabilities, the out- | 
isurplus to 


standing items are a reserve 
for losses amounting to $10,- 
005,692 and a reserve for 
unearned premiums amount- 
ing to $7,068,937. The com- 
pany has also set up a re- 


| 











New Bank Law Proves 
Early Boomerang 


LANSING, MICH., Feb. 
15.—An instance is to be 
afforded here of the oper- 
ation of the new Turner 
act under which banks 
were permitted by the 
1931 legislature to sub- 
stitute deposits of their 
own securities in lieu of 
surety bonds in protection 
of deposits of public 
funds. The city of Lans- 
ing is seeking to collect 
$420,000 in municipal 
funds deposited with the 
closed American State 
Savings Bank. The bank 
put up $472,000 in munic- 
ipal bonds to safeguard 
the city deposit together 
with $156,000 in personal 
bonds of directors. The 
city has a right to dispose 
of these bonds and reim- 
burse itself but the pres- 
ent state of the bond mar- 
ket, city officials say, make 
it questionable whether 
such action would be wise. 


rlation he finds 











serve for taxes and all other 
liabilities which amounts to 
$1,321,110. Apart from its 
policyholders 


| which amounts to $4,352,522, 


the company has set up a 
reserve for depreciation of 
securities which amounts to 
$2,500,000. 


WAGE CUTS TO AID 
CONSTRUC 1ION—DODGE 


Announcements of January 
construction contract totals 
by F. W. Dodge Corporation 
are accompanied by observa- 
tions on wage adjustments 
now going forward, these be- 
ing taken as 
sign. 

“Recent action in New 
York City looking toward ad- 
justment of union wage 
scales is an evidence that all 
departments of the industry 
are getting to the bedrock 
basis essential to recovery,” 
the bulletin reads. “In 
growing number of localities 
the question of building wage 
adjustments is being square- 
ly faced. In fact in about 
15 cities of 100,000 or more 
inhabitants wage adjust- 
ments have already been am- 
icably effected.” 

A low construction con- 
tract total for January is re- 
ported in the 37 States east 
of the Rockies, but statis- 
ticians of the Dodge Corpo- 
ration do not find the $84,- 


798,400 total for the month 
surprising in view of the re- 


| tarding influences at work in 
| this as in all businesses. 


| $27,504,300 
a favorable | 


Of this $84,798,400 total, 
was in residen- 
tial building; $33,237,700 
was in non-residential build- 


|}ing; and $24,056,400 was in 


| public 


| 
| 
| 
| 


| quote 


works and _ utilities 
contracts. The marked de- 
cline in this latter class is, to 
the bulletin, “closely 


| tied up with the current wave 


7 





of budget-cutting on the part 
of municipalities and other 
public bodies.” 

In the various districts 
comprising the 37 States 
Dodge territory, the largest 
total, although low when 
compared with previous 
years, was that for Metro- 
politan New York where 
$20,436,800 in construction 
contracts was reported dur- 
ing the month. Contracts 
amounted to $12,955,800 in 
the Middle Atlantic States. 
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Illinois Agents Want 
Rate Suspension 
(Concluded from page 35) 


lowed when the present in- 
crease went into effect, and 
they urged that in the future 
rate revisions be made effec- 
tive on the first of a given 
month and that the agents 
be given at least thirty days’ 
notice. 

The agents devoted consid- 
erable time to credit prob- 
lems and it was the consen- 
sus that the companies are 
putting an unfair burden 
upon the local agents when 
they place the entire respon- 
sibility upon them for the 
collection of insurance pre- 
miums. 

It was pointed out that fre- 
quently when one agent seeks 
to use his remedy of cancel- 
that some 
other agent stands ready to 
give his client unlimited cred- 
it, thus nullifying the only 
credit weapon at his dis- 
posal. Accordingly it was 
suggested that the com- 
panies include in the policy 
contracts a clause that the 
policy shall be cancelled 
within 60 days for non-pay- 
ment of premium. In this 
way. all local agents would 
be placed upon a similar 
basis with reference to the 
duty of cancellation. 

The association endorsed 
the activities of the com- 
mittee of the National Asso- 
ciation which is working to- 
ward this end. 

Development of member- 
ship will be done this year 
through the local boards of 
the State, according to a plan 
announced by V. G. Mussel- 
man of Quincy, chairman of 
the local board committee. 
The State will be divided into 
territories with a local board 
in each one charged with the 
responsibility of developing 
the State association’s mem- 
bership. 

Rockwood Hosmer, presi- 
dent, and Robert W. Troxell, 
chairman of the board, al- 
ternated in the chair. 





Cincinnati Agency Organizes 


A new organization for 
Cincinnati, Ohio, and _ sur- 
rounding territory for the 
sale of all forms of insur- 
ance except life, has been 
started by Charles H. Part- 
ington, George W. Platt and 
H. Frank Smith. While the 
organization has been incor- 
porated in Ohio under the 
name of Dollar Accident Pol- 
icy Agency, Inc., it will han- 
dle higher priced policies. 
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NEWARK, NEW JERSEY 


ANNUAL STATEMENT 
(CONDENSED ) 
DECEMBER 31, 1931 


ASSETS 





Agents’ Balances’ - - - 1,017,652.05 


Interest Accrued’ - - . 41,768.91 Net Surplus - 
Due from Other Companies’ - 52,844.75 








ARTHUR T. VANDERBILT 
CHAIRMAN OF THE BOARD 


VICE-PRESIDENT 
ULRIC 8S. ATKINSON 
VICE-PRESIDENT AND SECRETARY 
JAMES W. KNOX 
VICE-PRESIDENT 


VICE-PRESIDENT AND SECRETARY 
BROKERAGE AND New YorK 
DEPARTMENTS 
EDMUND VON HASSELN 


ASSISTANT SECRETARY 


LIABILITIES 





Capital Paid Up - $1,000,000.00 


- 1,200,496.70 








mntetereninnnnegnevennte 
PUBLIC FIRE INSURANCE COMPANY 


*Bonds and Stocks - . - $3,960,116.50 Losses in Process of Adjustment $ 491,538.00 
Mortgage Loans - . ° 392,100.00 Unearned Premiums - . - 2,568,888.34 
Cash in Banks and Office - - 245,640.61 Reserve for Taxes, ete. - - 449,199.78 


Policyholders’ Surplus . - _ 2,200,496.70 





$5,710,122.82 $5.710.122.82 
*Convention Valuations Used. 
OFFICERS 


FRED A. RYE WM. T. BAIRD, Jr. A. B. KILBURG 
PRESIDENT TREASURER ASSISTANT SECRETARY 
D. N. IVERSON PAUL J. KENNEDY AUTOMOBILE DEPARTMENT 


J. F. CUNNINGHAM 
ASSISTANT SECRETARY 


GEORGE (¢ 


HAHN 


ASSISTANT SECRETARY 





New YorK OFFICE CHICAGO OFFICE 
PAUL J. KENNEDY N. A. MCNAMARA 
VICE-PRESIDENT AND SECRETARY MANAGER 
28 PLATT STREET INSURANCE EXCHANGE 


Affiliated with Public Indemnity Company 


PHILADELPHIA OFFICE 
WALTER A. MUNNS 
MANAGER 
216 SoutHn Firrx Street 







































——_! 








for progressive agents... 
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Life 
Underwriting 
Efficiency 


by Welter Claf 


Repeatedly described as 
the best beginners text 
available on life insur- 
ance salesmanship. Nu- 
merous subtle ways of at- 
tracting the prospects at- 
tention and beguiling 
methods of approach are 
outlined, followed by 
many ingenious closing 
suggestions, Selling ade- 
quate coverage is stressed 
with definite examples to 
show how the salesman 
may lead the prospect to 
discover the extent of his 
own needs. 


Price $1.00 


12 copies, $10: 
25 copies, $20. 





The Spirit 
of Life 
Underwriting 


by Walter Clag 


In this book, a seque! 
to . Underwriting 
Efficiency, the author em- 
phasizes the importance 
of physical appearance 
and mental attitude. This 
book is not only highly 
inspirational to both the 
new and the experienced 
salesman but also offers 
many new and effective 
gales methods. One Gu n- 
eral Agent says it is “the 
best sales book for both 
new and old men I have 
read in my 26 years in the 
business.” 


Price $1.00 


12 copies, $10: 
25 copies, $20. 
















answers to the June, 1931 
Degree examination. 


C. L. U. DEGREE QUESTIONS & ANSWERS 


Copies of complete set of A eras A and 


Price $1.00 
12 copies, $1v. 













LOUISVILLE, - 





ORDER TODAY FROM 


THE INSURANCE FIELD 
P. O. Box 617 


KENTUCKY 














UNITED STATES CASUALTY 
COMPANY 


80 Maiden Lane, New York 
Incorporated 1895 


FINANCIAL STATEMENT DECEMBER 31, 1931 


ED Bass 6-00 busca ederh og -... +. $750,000.00 
SE eee eee 9,857,147.28 
EERE A ag a $1,100,000.00 
Surplus to Policyholders. . 1,850,000.00 


PAID FOR CLAIMS $81,019,874.77 
Doing business continuously for thirty-seven years 
ASSETS 


$ 556,250.00 
4,949,430.00 


United States Bonds . 
Miscellaneous Bonds 
Preferred Stocks 994,650.00 
Other Stock Pare ; 499,300.00 
Collateral Loans ‘ , 7 . 9,700.00 
Guaranteed Mortgages 963,390.00 
‘ ther Mortgages i 126,500.00 
Cash in Banks and in C ‘ompany 's Office 207,327.83 
Interest Due and Accrued 110,004.19 
Premiums in Course of Collection 1,241,426.04 
Salvage Recoverable 67,376.68 
Deposited with the W orkme on’ sc ompe nsa- 
tion Reinsurance Bureau . 86,522.37 
Reinsurance Recoverable on Paid Losses 45,270.17 


99,857, 147.28 


Capital Stock $750,000.00 
Reserve for Undetermined Losses . + 4,100, 894.60 
Reserve for Reinsurance . s) ats 2,531,813.62 
Reserve for Commissions on ‘Premiums in 

Course of Collection, and for Taxes on 

Premiums P ' . 401,312.04 
Reserve for All Other Indebtedness a 473,127.02 
Special Reserve aa : 500,000.00 
Net Surplus Over All Liabilities’ Ko4 1,100,000.00 


$9,857, 147.28 
Security values as determined by National Convention of 


LIABILITIES 











Insurance Commissioners 
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“Adventures of Robert 
Ross”—a New Book 





Casualty Insurance Discussed 
in a Novel Way in R. H. 
Longmaid’s Volume 





A lively and altogether dif- 
ferent handbook on casualty 
insurance has been written 
by Richard H. Longmaid and 
published by The Spectator 
Company. Its title is “Ad- 
ventures of Robert Ross—In- 
surance Solicitor.” 

The book is divided into 
two parts, Part I being a racy 
narrative which recounts, in 
diary form, Robert Ross’ ad- 
ventures among the brokers 
and agents in New York 
City. Under Part II all the 
various casualty lines are 
taken up and explained. The 
whole volume is pocket size. 

In the early pages of the 
book the reader is taken with 
Mr. Ross on his exploits 
among the casualty offices of 
New York City and in the 
homes and offices of casualty 
insurance prospects. He 
learns with Robert Ross how 
to produce and handle com- 
pensation, employers’ liabil- 
ity, automobile, plate glass 
and other insurances. He 
goes with Robert Ross to ap- 
point an agent, call on an ac- 
cident and health prospect, 
meet brokers, and work on 
manufacturing, store, con- 
tracting, automobile fleet and 
many other risks. He watches 
Robert Ross develop from a 
new and inexperienced so- 
licitor handling simple risks 
into an experienced producer 
working with the larger 
brokers on complex cases. 

Under Part II of this vol- 
ume the reader will find com- 
plete treatises on the various 
casualty lines: compensation; 
employers’ liability; manu- 
facturers’ and contractors’ 
public liability and property 
damage; owners’ and con- 
tractors’ protective public 
utility and property damage; 
owners’, landlords’ and ten- 


ants’ public liability and 
property damage; elevator 
public liability, property 


damage and collision; teams 
public liability and property 
damage ; contractual public 
liability and property dam- 
age; products public liability 
and property damage; sports 
public liability and property 
damage; other miscellaneous 
Publie liability insurances; 
and automobile public liabil- 
ity, property damage, colli- 
Sion and glass; miscellaneous 
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Bennett Speaks 
on Cost ‘Mystery’ 
(Concluded from page 35) 


’ 


ously threatened along many 
lines. He cited the 2.5 per 
cent reductions in Georgia, 
Iowa and Minnesota on com- 
pensation insurance; the 5 to 
10 per cent reduction on farm 
insurance, the 5 per cent re- 
duction on fine arts policies, 
and the 10 per cent reduc- 
tion on contract and deposi- 
tory bonds as examples of 
this influence. 

“The several insurance 
pools and the Interstate Un- 
derwriters Board have al- 
ready made serious inroads 





on the agent’s income. If 
commissions on first one and | 
then another line are to be | 
generally and sometimes sur- 
reptitiously reduced, I won- 
der how long it will be before 
the first-class insurance agent 
must look to some other avo- 
cation.” 


Mr. Bennett pointed out 
that 90 per cent of the peo- 
ple engaged in the insurance 
business are agents compen- 
sated on a commission basis 
and their employees. These 
people have suffered large 
decreases in income during 
the past two years because of 
business conditions and the 
consequent shrinking of in- 
surable hazards. 





i 
| 





glass; burglary, larceny, 
theft and robbery; and lacci- 
dent and health forms of in- 


surance, 


In Part II are contained | 
historical sketches, policy | 
analyses, rate-making and | 
rating principles, and under- 
writing fundamentals, appli- 
cable to the foregoing in- 
surances. 


The author of the book, 
Richard H. Longmaid, is an 
experienced casualty insur- 
ance man with a first hand 
knowledge of what will inter- 
est and instruct other cas- 
ualty men and a flair for 
dramatizing the job of the 
insurance salesman. The 
book already has the indorse- 
ment of many leading execu- 
tives and fieldmen. It is pre- 
dicted that every one in the 
business — agents, _ brokers, 
fieldmen and executives—will 
be reading this engaging and 
instructive volume before the 
year is out. 

Of convenient pocket size, 
handsomely and flexibly 
bound, the book sells at 
$3.50 per copy, with special 
prices for quantity orders. 





Aetna Names Voorhees to 


Albany Office 
A. J. Voorhees, now man- 
ager of the Washington 


Office of the Aetna Life In- 
surance Company and affi- 
liated companies for casualty 
and surety business, has been 
appointed manager of the 
Aetna’s casualty office at 
Albany, N. Y., succeeding 
the late G. A. Mills. 

Mr. Voorhees has been as- 
sociated with the Aetna 
Companies in various agency 
and production capacities for 
the past seventeen years, and 
goes to his new post in AIl- 
bany from Washington, 
D. C., where he has success- 
fully handled the affairs of 
the Washington Office and of 
the Government Service Bu- 
reau of the Aetna Life and 
affiliated companies for six 
years. 

William G. Griffin, who has 


| been serving as acting man- 


ager since the death of Mr. 
Mills, has been appointed 
assistant manager of the 
Albany Office. Mr. Griffin 
has been a member of the 
Aetna organization’ since 
1918. 

J. E. Lewis, superintend- 


| ent of the bond department 
| of the Aetna’s Office in Phil- 


adelphia has been appointed 
manager of the Washington 
Office, succeeding Mr. Voor. 
hees. Mr. Lewis will also 
have supervision over the 
Aetna Government Service 
Bureau. 





American Re-Insurance 
Gains in Surplus 


The annual statement of 
the American Reinsurance 
Co., 67 Wall Street, New 
York, shows the company to 
be in a strong financial con- 
dition. Its admitted assets 
on Dec. 31 were $7,642,670 at 
the Insurance Commissioners 
Convention valuation. The 
company, however, has set up 
as a liability a “voluntary 
reserve for depreciation in 
securities and other contin- 
gencies” amounting to $1,- 
000,000. The assets showed 
a reduction of approximately 
$142,000 during the year. 

The unearned premium re- 
serve of $654,647 was ap- 
proximately $170,000 less 
than at the end of 1930, due 
largely to the elimination of 
risks showing an adverse loss 
ratio. The net surplus on 
Dec. 31 was $2,603,226, an in- 
crease of $73,000. With the 
capital of $1,000,000, the sur- 
plus of treaty-holders is 
$3,603,226. 
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R. R. Rasquin Resigns 
As Consolidated Head 





Decision to Reenter Private 
Law Practice Surprises 
Insurance Circle 





Rolland R. Rasquin has 
resigned as president of Con- 
solidated Indemnity and In- 
surance Company. 

Mr. Rasquin, whose de- 
cision to reenter law prac- 
tice came as a surprise to 
New York insurance men, 
was born in Brooklyn, edu- 
cated in the Brooklyn Public 
Schools, the High School of 
Chelsea, Mass., and New 
York University. He prac- 
ticed law in New York City 
for fifteen years until seven 
years ago, when he became 
connected with the National 
Surety Company. After four 
years with the National, 
serving as general attorney, 
Mr. Rasquin resigned to be- 
come general counsel of 
Consolidated Indemnity and 
Insurance Company on Jan. 
1, 1929. In the latter com- 
pany he became executive 
vice-president in 1930 and 
was elected its president in 
January, 1931. At the *re- 
cent annual meeting of Con- 
solidated’s board in January, 
1932, he was_ re-elected 
president for the year 1932. 

He will maintain his law 
office at 17 East 42nd St., 
New York City, and will 
specialize in surety and cas- 
ualty insurance matters. He 
is a member of the National 
Democratic Club, the Associ- 
ation of the Bar of New 
York and the International 
Association of Insurance 
Counsel. 





Fireman’s Fund Indemnity 
Reports Year’s Operations 


The Fireman’s Fund In- 
demnity had premium in- 
come of $1,866,000 during its 
first full year’s operation in 
1931, according to the report 
President J. B. Levison at 
the annual meeting of share- 
holders of company in San 
Francisco last week. Assets 
reported were $4,660,274, 
policyholders surplus $3,108,- 
975, unearned premium re- 
serve $915,040, security val- 
uations of both companies on 
the basis of the National 
Convention Insurance Com- 
missioners’ rules. The direc- 
tors were all reelected. 
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Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations Consultants 
Examinations Valuations 


25 CHURCH STREET NEW YORK 


INSPECTIONS 


J. H. O’ROURKE, Jr. 
UNDER COVER AND STRAIGHT 
CLAIM INVESTIGATIONS 


ONES: 
GERMANTOWN 5103 
PHILADELPHIA, PA. 


LOMBARD 1674 
DREXEL BLDG. 


ACTUARIES 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


150 NASSAU ST. NEW YORK 





MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


500—Sth Ave.—at 42nd Street 
NEW YORK 








JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 











1 WOODWARD, FONDILLER and RYAN 
Consultants 
Actuarial, Accounting and 
Management Problems 
90 John St. New York 


ERSTON L. MARSHALL 


Consulting Actuary 


301 Iowa Building 
DES MOINES, IOWA 





DONALD F. CAMPBELL 


Consulting Actuary 

160 Ne. LA SALLE ST. 

Telephone State 7298 
CHICAGO 





| JAMES H. WASHBURN, F.A.LA. 
| Censulting Actuary 
LIFE INSURANCE—Ordinary, Intermedi- 


| ate, Greup, Industrial and Special Classes 


WORKMEN'S COMPENSATION 


Expert Advice om Domestic, Tropical and 
Semi-Tropical Business 


2004 WEST END AVE., 
N@SHVILLE, TENN. 


T. J. MCCOMB 


Consulting Actuary 
Colcord Bldg. 
Oklahoma City, Okla. 








FRANK M. SPEAKMAN 


Consulting Actuary 


Associates 
Fred E. Swartz, C. P. A. 
W. L. Clayton 
BE. P. Higgins 


THE BOURSE PHILADELPHIA 





| J. Charles Seitz, F. A. I. A. 
Consulting Actuary 


Auther “A System and Accounting for « Life 
Insurance Company’’ 


Attention to 
Legal Reserve, Fraternal and Assessment 
Business—Pensions. 


228 North La Salle Street, Chicago, Ill. 
Phone Franklin 6559 
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ALEXANDER C. GOOD 


Consulting Actuary 


807 Paul Brown Bidg. 
St. Louis, Mo. 
and 800 Securities Bidg., Kansas City, Me. 





Haight, Davis & Haight, Inc. 


Consulting Actuaries 


FRANK J. HAIGHT, President 


INDIANAPOLIS 
Omaha Kansas City 


L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 
128 North Wells Street 
CHICAGO 


MR. AGENT! 
MR. BROKER! 
MR. FIELD MAN! 


Here is a brand new pocket-size 
handbook on 
CASUALTY INSURANCE 


Adventures of 
Robt. Ross 


—Insurance Solicitor 





BY 


Richard H. Longmaid 


Part I of this book takes the 
reader on a series of adventures 
with Robt. Ross on his many ex- 
ploits among brokers and 
agents. He learns how to pro- 
duce and handle the various 
lines of Casualty Insurance. 


Part II embraces complete 
treatises on all the leading lines 
of insurance falling under the 
classification of casualty lines, 
including historical sketches, 
rate making and rating prin- 
ciples, policy analyses, under- 
writing fundamentals, etc., ap- 
plicable to the foregoing lines. 


A complete comprehensive 
index helps to make this the 
most unique, up-to-date and 
helpful pocket-sized book on 


casualty insurance available. 


Write for information regard- 
ing this book which will shortly 
be published. 





The Spectator Company 


Division of 
United Business Publishers, Inc. 


243 West 39th Street 
NEW YORK, N. Y. 
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